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NEXANS
€350,000,000 5.75 per cent. Notes due 2017

Issue Price: 99.266 per cent.

The €350,000,000 5.75 per cent. Notes due 2017 (the "Notes") of Nexans (the "Issuer") will be issued outside the Republic of
France on 2 May 2007 (the "Issue Date").

The Notes will bear interest from, and including, the Issue Date to, but excluding, 2 May 2017, at the rate of 5.75 per cent. per
annum payable annually in arrear on2 May in each year. The first payment of interest will be made on 2 May 2008 for the
period from, and including, the Issue Date to, but excluding, 2 May 2008. Payments in respect of the Notes will be made
without deduction for or on account of taxes imposed or levied by the Republic of France to the extent described under "Terms
and Conditions of the Notes — Taxation".

Unless previously redeemed or purchased and cancelled, the Notes will be redeemed in full at their principal amount on 2 May
2017. The Notes may, and in certain circumstances shall, be redeemed, in whole but not in part, at their principal amount
together with accrued interest in the event that certain French taxes are imposed (See "Terms and Conditions of the Notes -
Redemption and Purchase").

Noteholders (as defined in "Terms and Conditions of the Notes") will be entitled, following a Put Event to request the Issuer to
redeem all or part of their Notes at their principal amount together with any accrued interest as more fully described in "Terms
and Conditions of the Notes — Change of Control".

This document constitutes a prospectus (the "Prospectus") for the purposes of Article 5.3 of Directive 2003/71/EC
(the "Prospectus Directive"). Application has been made to the Commission de Surveillance du Secteur Financier
(the "CSSF") in its capacity as competent authority in Luxembourg to approve this document as a prospectus under the
Luxembourg Law of 10 July 2005 on Prospectuses for Securities (the "Luxembourg Prospectus Law"), which implements the
Prospectus Directive in Luxembourg. Application has been made for the Notes to be listed on the Official List of the
Luxembourg Stock Exchange and to be admitted to trading on the regulated market (within the meaning of Directive 93/22/EC)
of the Luxembourg Stock Exchange.

The Notes will on the Issue Date be inscribed (inscription en compte) in the books of Euroclear France which shall credit the
accounts of the Account Holders (as defined in "Terms and Conditions of the Notes - Form, Denomination and Title")
including Euroclear Bank SA/N.V. ("Euroclear") and the depositary bank for Clearstream Banking, Société anonyme
("Clearstream, Luxembourg"). The Notes have been accepted for clearance through Euroclear France, Euroclear and
Clearstream, Luxembourg.

The Notes are issued in dematerialised bearer form (au porteur) in the denomination of €50,000 each and will at all times be
represented in book entry form (dématérialisé) in the books of the Account Holders in compliance with article L.211-4 of the
French Code monétaire et financier. No physical document of title will be issued in respect of the Notes.

See "Risk Factors'" below for certain information relevant to an investment in the Notes.

The Notes have not been registered under the United States Securities Act of 1933, as amended (the "Securities Act") and are
only offered outside the United States in reliance on Regulation S under the Securities Act.

BNP Paribas Société Générale UBS Investment Bank
Corporate & Investment Banking



The Issuer, having made all reasonable enquiries, confirms that this Prospectus contains or otherwise
incorporates by reference all information with respect to the Issuer, the Issuer, its subsidiaries and affiliates
taken as a whole (the "Group") and the Notes which is material in the context of the issue and offering of the
Notes; such information is true and accurate in all material respects and is not misleading in any material
respect. The Issuer accepts responsibility accordingly.

This Prospectus does not constitute an offer of, or an invitation or solicitation by or on behalf of the Issuer or the
Managers (as defined in "Subscription and Sale" below) to subscribe or purchase, any of the Notes in any
jurisdiction to any person to whom it is unlawful to make the offer or solicitation in such jurisdiction. The
distribution of this Prospectus and the offering of the Notes in certain jurisdictions, including, without limitation,
the United States, the United Kingdom and the Republic of France, may be restricted by law. Persons into whose
possession this Prospectus comes are required by the Issuer and the Managers to inform themselves about and to
observe any such restrictions. For a description of certain restrictions on offers and sales of Notes and
distribution of this Prospectus, see ""Subscription and Sale" below.

The Notes have not been and will not be registered under the U.S. Securities Act of 1933, as amended
(the "Securities Act™) and, subject to certain exceptions, may not be offered, sold or delivered within the United
States or to, or for the account or benefit of, U.S. persons (as defined in Regulation S under the Securities Act
("Regulation S™)).

No person is authorised to give any information or to make any representation not contained in this Prospectus
and any information or representation not so contained must not be relied upon as having been authorised by or
on behalf of the Issuer or the Managers. The delivery of this Prospectus at any time does not imply that the
information contained in it is correct as at any time subsequent to its date.

In making an investment decision regarding the Notes, prospective investors should rely on their own
independent investigation and appraisal of the Issuer, its business and the terms of the offering, including the
merits and risks involved. The contents of this Prospectus are not to be construed as legal, business or tax
advice. Each prospective investor should consult its own advisers as to legal, tax, financial, credit and related
aspects of an investment in the Notes. The Managers have not separately verified the information contained
herein. Accordingly, no representation, warranty or undertaking, express or implied, is made and no
responsibility or liability is accepted by the Managers or any of them as to the accuracy or completeness of the
information contained or incorporated by reference in this Prospectus or any other information provided by the
Issuer in connection with the Notes or their distribution.

See ""Risk factors' below for certain information relevant to an investment in the Notes.

In this Prospectus, unless otherwise specified or the context requires, references to "euro”, "EUR" and "€" are to
the single currency of the participating member states of the European Economic and Monetary Union and
references to "dollars", "USD" or "$" are to the single currency of the United States of America.

In connection with this issue, BNP Paribas (the *'Stabilising Agent') or any person acting for the Stabilising
Agent may over-allot Notes (provided that the aggregate principal amount of Notes allotted does not exceed
105 per cent. of the aggregate principal amount of the Notes) or effect transactions with a view to supporting
the market price of the Notes at a level higher than that which might otherwise prevail. However, there is no
assurance that the Stabilising Agent (or persons acting on behalf of the Stabilising Agent) will undertake
stabilisation action. Any stabilisation action may begin on or after the date on which adequate public
disclosure of the terms of the offer of the Notes is made and, if begun, may be ended at any time, but it must
end no later than the earlier of 30 days after the issue date of the Notes and 60 days after the date of the
allotment of the Notes. Any such stabilisation action will be carried out in accordance with applicable laws
and regulations.
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PERSONS RESPONSIBLE FOR THE INFORMATION GIVEN IN THE PROSPECTUS

The Issuer accepts responsibility for the information contained (or incorporated by reference) in this
Prospectus. To the best of its knowledge, having taken all reasonable care to ensure that such is the
case, the information contained (or incorporated by reference) in this Prospectus is in accordance with
the facts and contains no omission likely to affect its import.

Nexans

16, rue de Monceau
75008 Paris

France

Duly represented by: ~ Gérard Hauser
Chairman and Chief Executive Officer



INCORPORATION BY REFERENCE

This Prospectus shall be read and construed in conjunction with the following documents which have
been filed with the Luxembourg Commission de Surveillance du Secteur Financier and are
incorporated in, and shall form part of, this Prospectus:

(a) the Issuer’s annual report for the year ended 31 December 2006 in the French language
save that the statement by Mr. Gérard Hauser, Chairman and Chief Executive Officer of
the Issuer on page 187 referring to the lettre de fin de travaux of the statutory auditors,
which shall not be deemed incorporated in the Prospectus;

(b) the Issuer’s annual report for the year ended 31 December 2005 save that the statement by
Mr. Gérard Hauser, Chairman and Chief Executive Officer of the Issuer on page 145
referring to the lettre de fin de travaux of the statutory auditors, which shall not be
deemed incorporated in the Prospectus; and

(c) the Issuer’s auditors’ report on the consolidated financial statements of the Issuer for the
year ended 31 December 2005 in the French language.

save that any statement contained in a document which is incorporated by reference herein shall be
deemed to be modified or superseded for the purpose of this Prospectus to the extent that a statement
contained herein modifies or supersedes such earlier statement (whether expressly, by implication or
otherwise).

Copies of the documents incorporated by reference are available without charge (i) on the website of
the Luxembourg Stock Exchange (www.bourse.lu) and (ii) on request at the principal office of Issuer
or of the Paying Agents (BNP Paribas Securities Services and BNP Paribas Securities Services,
Luxembourg Branch) during normal business hours so long as any of the Notes is outstanding, as
described in "General Information" below.

The information incorporated by reference in this Prospectus shall be read in conjunction with the

cross reference list below. Any information not listed in the cross-reference list but included in the
documents incorporated by reference in this Prospectus is given for information purposes only.

CROSS-REFERENCE LIST

ANNEX IX of European Regulation 809/2004/EC

9.11.1. Historical financial information

Audited consolidated financial statements of the Issuer
for the financial year ended 31 December 2005:

(a) consolidated balance sheet; Pages 58-59 of the Issuer’s annual report for the year
ended 31 December 2005

(b) consolidated income statement; Page 57 of the Issuer’s annual report for the year
ended 31 December 2005

(c) consolidated cash flow statement; Page 60 of the Issuer’s annual report for the year
ended 31 December 2005

(d) accounting policies and explanatory notes. Page 62 of the Issuer’s annual report for the year

ended 31 December 2005




ANNEX IX of European Regulation 809/2004/EC

9.11.3. Auditing of historical annual financial
information

Auditors’ report on the consolidated financial statements
for the financial year ended 31 December 2006

Page 124 of the Issuer’s annual report for the year
ended 31 December 2006

Auditors’ report on the consolidated financial statements
for the financial year ended 31 December 2005

Auditors’ report on the consolidated financial
statements for the financial year ended 31 December
2005




RISK FACTORS

Prior to making an investment decision, prospective investors should consider carefully all of the information set
out and incorporated by reference in this Prospectus, including in particular the following risk factors.
Prospective investors should be aware that this section is not intended to be exhaustive and that the risks
described herein may combine and thus modify one another. They should make their own independent
evaluations of all risk factors and should also read the detailed information set out elsewhere in this Prospectus.
Terms defined in "Terms and Conditions of the Notes" below shall have the same meaning in the following
section.

RISK FACTORS RELATING TO THE ISSUER

Risk identification and management

In addition to regular business reviews of the subsidiaries by headquarters and monthly reporting by
area managers, Nexans has implemented procedures designed to identify and manage risks. For further
information in this regard, see the Chairman’s report on the Board of Directors’ Operations and the
Company’s Internal Control Procedures on pages 206 to 218 of this Prospectus.

The most important risks identified which apply to Nexans’ operations and to the Group are described
below.

Financial risks

Risks related to fluctuations in interest rates, exchange rates, metal prices, and counterparty credit are
discussed in Note 24 to the consolidated financial statements on pages 150 to 153 of this Prospectus,
and in Section 6.2 of the Board of Directors’ Management Report on page 78 of this Prospectus.

Risks related to liquidity and customer credit are discussed in Sections 6.3 and 6.4 of the Board of
Directors’ Management Report on pages 78 to 81 of this Prospectus.

Risks related to the seasonal nature of Nexans’ business

Nexans’ business is subject to seasonal fluctuations. Consequently, income generated during the first
six months of the year is generally lower than in the second half of the year. Historically, this
difference can largely be explained by the following factors:

e alarge number of Nexans’ products are linked to the construction of outdoor infrastructure. Orders
relating to these products therefore tend to be placed when climatic conditions are more favorable,
particularly in the second and third quarters of the year;

e customers generally place major orders for delivery during the fourth quarter, at the end of the
annual budget year, particularly for public works projects;

e Nexans’ working capital requirements increase significantly during the first quarter of each year
due to the increase in inventories needed to fulfill orders already placed or expected during the second
and third quarters. The increase in working capital requirements during the first and second quarters
generally leads to an increase in debt levels and thus financial expenses. During the third and fourth
quarters, a decrease in Nexans’ working capital requirements and debt levels is generally observed.

Risks related to contractual liability
The nature of Nexans’ business exposes it to claims for product liability and claims for damage to

property or third parties allegedly caused by its products. Nexans provides warranties relating to the
performance of its products which may cover a considerable period of time.



In addition, warranties given to Nexans pursuant to contracts for the supply of the materials and
components used in its products may be less extensive than the warranties Nexans gives to its
customers, for example, in the optical fiber sector.

9 to 10% of Nexans’ consolidated sales (based on constant non-ferrous metal prices) derive from
contracts for the supply and installation of cables as part of turnkey infrastructure projects. These
contracts relate primarily to high-voltage landbased and undersea cables. Individual contracts often
have a high value and contain penalty and liability clauses in the event Nexans is unable to comply
with the delivery schedule or with quality requirements (for example, technical defects requiring
intervention after installation due to product non-conformity resulting from production anomalies).

If these clauses are invoked, the amount of penalties involved, the size of claims for damages or the
financial impact on the project due to delays could have a significant negative impact on Nexans’
financial situation and income.

The Group has put in place a stringent product quality control system to limit these risks. A large
number of Nexans’ units are ISO 9001 or 9002 certified, as appropriate. Overall quality is a driving
force behind the continuous improvement plan that is part of the Group’s Corporate Program +
initiative.

Methodologies used in Program + are strictly aligned with ISO 9000-2000 certification criteria. Every
month, units monitor a set of indicators used to evaluate progress made in terms of quality and
customer satisfaction. Customer satisfaction surveys are also used throughout the Group.

In addition, large contracts are subjected to a systematic risk evaluation procedure.

Particular focus is placed on raising the awareness of the Group's sales teams in relation to the risks
inherent in sales contracts and on the negotiation of standard contract terms, with the involvement of
the Group’s Legal Department.

Furthermore, Nexans currently has liability insurance coverage that it considers to be in line with
industry standards, but it cannot guarantee this insurance offers sufficient coverage for all of the
liability claims filed against the Group (see page 188 of this Prospectus).

Risks related to dependence on customers

Nexans’ activities are spread across a variety of businesses (energy, telecommunications, electrical
wires), and it has many different types of final customer (distributors, equipment manufacturers,
industrial operators, public operators) in a wide range of countries. This diversity acts as a safeguard
for the Group as a whole and no customer accounts for more than 3% of consolidated sales.
Nonetheless, given the level of operating income involved and the difficult market conditions, the loss
of one customer, particularly in niche markets such as automobiles, shipbuilding and aerospace, which
are more concentrated, could have an impact on Nexans’ income. In addition, the demand for certain
products is affected by the economic environment of the related business sector, such as in the oil
industry for example.

Risks related to raw materials and supplies

Copper, aluminum and plastic are the main raw materials used by Nexans. Therefore, price
fluctuations and the availability of products have a direct effect on the Group’s business. Nexans has
so far always been able to obtain adequate supplies at reasonable prices. A global copper shortage or
interruptions of supplies could have an adverse effect notwithstanding that Nexans has diversified its
sources of supply as much as possible in order to reduce these risks. The situation is to some extent
similar for petroleum byproducts such as polyethylene, PVC and plasticizers. The inability to source
raw materials at reasonable prices could therefore adversely affect Nexans’ business and income.



The Group’s policy is always to have at least two suppliers for any raw material or component used in
manufacturing its products. There are nonetheless certain isolated cases where the Group uses a sole
supplier, particularly for the materials used to make high voltage cables.

An increase in raw material, energy or transportation costs could have a significant impact on Nexans’
business or income.

As part of its strategic purchasing policy to secure the supply of certain raw materials in terms of both
volume and price (i.e., the LME price plus a premium), Nexans — which uses around 800,000 metric
tons/year of copper — signed copper cathode purchasing contracts with two suppliers extending until
2009. The annual volume purchased under these contracts is fixed in November of the preceding year,
and for 2007 amounted to approximately 400,000 metric tons. The Group has also signed copper
cathode purchasing contracts with other suppliers incorporating fixed annual volumes.

In addition, the Group uses around 140,000 metric tons/year of aluminum. To secure its supplies of
aluminum wirerod and in view of the market for aluminum, the Group has placed firm purchase orders
for amounts sufficient to cover its needs in 2007 and given firm purchase commitments for
50,000 metric tons/year for 2008 through 2012.

As these products are listed on regulated markets, the Group could sell any quantities that are
purchased but not subsequently used, although it may incur a loss related to the bid/offer spread.

In addition, in view of the Group’s prominent role in the undersea high-voltage and umbilical cables
market, it needs a cable-laying vessel capable of performing the Group’s installation contracts within
the timeframes required. As there is a limited market for such vessels, in November 2006, Nexans
acquired the cable laying vessel, Bourbon Skagerrak, from Bourbon Cable AS, a Norwegian
subsidiary of the French group Bourbon. This vessel — which has been renamed Nexans Skagerrak — is
one of the few in the world specially designed to transport and lay umbilical cables and high-voltage
subsea cables. Before the acquisition, Nexans had operated this vessel through an exclusive long-term
chartering contract.

Geopolitical risks in high-growth areas

High-growth countries are one of the Group's avenues for expansion but certain of these areas
represent significant geopolitical risks. In 2006, Nexans generated between 2% and 3% of its
consolidated sales (at current non-ferrous metal prices) in countries classified by Coface as having a
very uncertain economic and political climate or representing a very high risk that could result in a
deterioration or aggravation of payment behavior.

Risks related to the Group’s competitive environment

The cable industry remains relatively fragmented both regionally and internationally, and the cable,
wire and cabling system markets are highly competitive. The number and size of Nexans’ competitors
vary depending on the market, the geographical area and product line concerned. Consequently, the
Group has several competitors in each of its businesses. Furthermore, for certain businesses and in
certain regional markets, Nexans’ main competitors may have a stronger position or have access to
greater know-how or resources than Nexans.

In recent years, cable makers have had to contend with a global crisis in the telecommunications
markets and the steady increase in trade of certain types of low value- added cable among countries in
a given region. This has led a number of market players to launch restructuring programs to reduce
excess production capacity. Apart from these corrective measures however, there have been no radical
changes to the structure of the industry and it remains relatively fragmented both regionally and
globally.



Conditions have become more favorable for the industry since 2005 and capacity is being better used.
New actors are coming onto the scene encouraged by the development of new markets, especially in
emerging countries.

As certain of its products (cables, wires and accessories) must comply with industry specifications and
are interchangeable with the products of its main domestic and international competitors, Nexans faces
stiff competition in most of its markets in terms of price, delivery time and service. In the industrial
sector, OEM customers (“Original Equipment Manufacturers™) are shifting away from standardized
products, meaning that Nexans must be increasingly flexible and develop new solutions so as to
accommodate ever more demanding specifications and functionality requirements.

The principal competitive factors in the cable industry are cost, service, product quality and
availability, geographical coverage and the range of products offered.

In this environment, Nexans must constantly invest and improve its performance in order to retain any
competitive advantages it may have in certain markets. In addition, the Group is continuing its efforts
in R&D, logistics, and marketing in order to differentiate itself from the competition. At the same
time, faced with constant downward pressure on prices, Nexans is focused on reducing costs through
continuously streamlining its production processes as well as plans to boost its manufacturing
performance. These restructuring measures are expected to cost approximately 30 million euros per
year.

Risks related to technologies used

In order to remain competitive, Nexans must anticipate advances in technology when developing its
own products and manufacturing processes. The demand for products that consume less energy, are
recyclable and less polluting, and especially better value products, require the creation of innovative
manufacturing processes, the use of new materials and the development of new wires and cables. Most
of the markets in which Nexans has a presence tend to favor the use of highly technological products;
it is therefore important that Nexans undertakes research providing it with access to the technologies
necessary and valued by the market.

Moreover, despite its Research and Development efforts and the ongoing monitoring of potentially
competing technologies, there is no guarantee that the technologies currently used by Nexans will not
ultimately be replaced by new technologies developed by its leading competitors, or that its
competitors will not allege infringement, or that Nexans will be able to successfully launch new
products that respond perfectly to customer demand.

Risks related to environmental regulations

Nexans is subject to numerous laws and regulations governing the environment in each of the
countries where it operates, in particular in the European Union, the United States and Canada.

These laws and regulations impose increasingly strict environmental standards, particularly in relation
to atmospheric pollution, wastewater disposal, the emission, use and handling of toxic materials and
waste, waste disposal methods, site cleanups and treatment. These standards expose Nexans to the
possibility of liability claims being filed against it, and to significant costs (e.g. for liability with
respect to current or past activities or related to assets sold).

The Group has a voluntary internal environmental management system that has been operational for
several years. This system is intended to lead to the EHP label being awarded, denoting the Group’s
compliance with the highest environmental standards. For further information in this regard, see
Section 16.1 of the Management Report on pages 89 to 94 of this Prospectus.
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In France, the government department responsible for the environment has published a national
directory of potentially polluted sites and launched a program to examine and clean up these sites. As a
result, Nexans has started investigations or remediation activities at four of its sites.

In the United States, Nexans is subject to several federal and state environmental laws, which could
make certain categories of entity defined by law liable for the full amount of cleanup costs relating to
environmental pollution, even if no fault is determined and the relevant operations comply with
applicable regulations. Nexans has often been cited, together with others, as potentially liable for
pollution pursuant to the 1980 Comprehensive Environmental Response, Compensation and Liability
Act. Nexans has been joined to these proceedings although the pollution referred to is associated with
waste dumps and did not arise on its manufacturing or production sites. The potential liability of
Nexans in relation to these proceedings has not adversely affected its financial position or income in
the past but it cannot be guaranteed that there will be no negative effects in the future.

In general, various types of environmental claims are made against the Group in the normal course of
business. Based on the amounts claimed and the status of the proceedings concerned, together with its
evaluation of the risks involved and its provisioning policy, Nexans believes that there is little risk that
these claims will significantly affect its financial position or income. The main environmental claim
currently outstanding against the Group concerns a dispute in Duisburg, Germany, brought by the
purchasers of a site and a city council relating to soil and ground water contamination. This soil
contamination is long-standing and Nexans’ full liability has not been established although analyses
are currently underway. Nexans has, however, recorded provisions to cover any responsibility it may
have for cleanup costs.

Nexans applies the following rules when recognizing provisions in relation to environmental matters.
A provision is recognized when the information and documents available indicate that a future
outgoing of economic resources is likely, significant and quantifiable. If these criteria are not met, any
such potential outgoings of economic resources are disclosed in the notes to the consolidated financial
statements where the amount concerned is material. Where such an outgoing is unlikely no provision
is recognized and no disclosure is made in the notes to the financial statements. Nexans estimates
environmental remediation or cleanup costs on a case-by-case basis and as accurately as possible,
based on the information available.

At December 31, 2006, the amount of provisions recorded for environmental risks was 6.446 million
euros. These provisions include amounts relating to the above-mentioned dispute in Duisburg, the
cleanup of a waste dump on the site of its Swedish subsidiary and others costs related to current or
planned soil cleanup operations after the use of products such as solvents or oil, at sites including
Bramsche in Germany and Buizingen in Belgium. In addition, additional expenses may be incurred for
the clean-up of sites that have been closed and are likely to be sold. However, the Company expects
that these expenses will represent less than the market value of the sites in question.

Nexans believes that unprovisioned costs for the cleanup of sites that have not yet been audited should
not have a significant impact on its earnings.

Nexans cannot guarantee that future events, in particular changes in legislation or the development or
discovery of new facts or conditions, will not lead to additional costs that could have a significant
adverse effect on its business, financial position or income.

Nexans’ position on asbestos

The manufacture of Nexans products does not involve any handling of asbestos.

In the past (and particularly to comply with French army specifications), asbestos was used to a
limited extent to improve the insulation of certain kinds of cables to be used for military purposes. It
was also used in the manufacture of enameled ovens at two sites in France, but this activity was
discontinued several decades ago.
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To date, 41 people in France have been classified as suffering from an occupational disease, of which
8 have filed proceedings against their employer (TLM ). In addition, some 84 employees (44 at
Nexans Wires and 40 at SCCC) are subject to medical monitoring.

Management does not believe that this risk is likely to have a significant impact on the Group’s
financial position or earnings.

Insurance coverage

In addition to local mandatory insurance coverage and individual insurance taken out directly by the
Group’s various units, Nexans has had a Group insurance program in place since 2003. Companies in
which Nexans has more than a 50% stake are eligible to participate in this program.

The overall coverage under this program changed little during 2006 compared to the previous year and
was renewed on January 1, 2007 at similar levels, with the exception of coverage for space industry
products which was, as in 2006, less than the coverage obtained through 2004.

The main types of insurance coverage under this program are as follows:

- property and casualty and business interruption,

- general civil operating and product liability,

- transportation,

- contractor’s all risk insurance for land-based projects,

- aeronautic and space civil liability,

- short-term credit risk to secure accounts receivable from certain domestic and export
customers, Directors’ liability.

The limits on these policies are based on a historical analysis of the company’s claims experience and
on the advice of its brokers. They generally exceed the maximum amount of insured claims
experienced by the Group in the past.

These policies are, however, subject to coverage exclusions that result in limitations on the transfer of
risk.

The property and casualty and business interruption policy is subject to limitations applicable to
certain units.

Certain countries or regions are currently excluded from the Group’s insurance program (e.g. Nigeria)
and certain geographical areas have more limited coverage for risks related to natural catastrophes,
including areas with high seismic risk such as Greece, Italy, and Turkey.

The short-term credit risk policy has been rolled out country by country as part of a global, multi-year
program renewed in 2006 for two years. At the end of 2006, companies in the Group’s scope of
consolidation that had subscribed to this policy made up 80% of Nexans consolidated sales.

With respect to civil liability resulting from aeronautic or space products, coverage for damages
caused to third parties is limited to the occurrence of severe accidents or decisions to ground aircraft
made by domestic or international civil aviation authorities, and excludes all other kinds of liability. It
is possible that very infrequent yet highly serious claims may considerably exceed the related sales
generated and significantly affect Nexans’ operating income.

Finally, there is a trend among third parties, customers and suppliers, as well as in the insurance

market, towards increased litigation to limit or expand the scope of contractual undertakings. The
possibility of legal action being taken creates further uncertainties as to the amount of risk transferred.
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With respect to political risk, the Group has no coverage for financial assets shown on the balance
sheet. Risks related to acts of terrorism are covered by the insurance legally required in certain
countries.

Nexans does not have any captive insurance or reinsurance subsidiaries. However, in December 2006,
the Accounts and Audit Committee authorized the creation of a reinsurance subsidiary so as to better
manage the Group’s risk retention. This subsidiary should be operational in 2008, and will become
progressively more involved in Nexans’ insurance program in line with opportunities and limitations
in the insurance market.

The Group relies on the expertise of a global network of insurance brokers to assist it in the control
and management of the risks to which it is exposed in all the countries where it operates.

Nexans has strengthened its commitment to reducing industrial risks by putting in place a specific 3-
year investment program for 2005 through 2007. This program was designed in close cooperation
between the Industrial Management Department and experts from the Group’s property and casualty
insurer. These experts visit the industrial sites on an annual basis, making very specific
recommendations on how to improve risk prevention and safety, and they monitor the implementation
of these recommendations.

Applicable law and regulations

As far as the Company is aware, there are no laws or regulations specific to the cable industry that
apply in addition to general industry in regulations. The Group’s various sites comply with the
applicable national laws and regulations relating in particular to emissions into the air, water and soil,
which vary according to the country where the sites are located.

RISK FACTORS RELATING TO THE NOTES

Notes may not be a suitable investment for all investors

Each potential investor in the Notes must determine the suitability of that investment in light of such
investor’s own circumstances. In particular, each potential investor should:

)] have sufficient knowledge and experience to make a meaningful evaluation of the Notes,
the merits and risks of investing in the Notes and the information contained or
incorporated by reference in this Prospectus;

(i1) have access to, and knowledge of, appropriate analytical tools to evaluate, in the context
of its particular financial situation, an investment in the Notes and the impact such
investment will have on its overall investment portfolio;

(iii) have sufficient financial resources and liquidity to bear all of the risks of an investment in

the Notes;
@iv) understand thoroughly the terms of the Notes; and
W) be able to evaluate (either alone or with the help of a financial adviser) possible scenarios

for economic, interest rate and other factors that may affect its investment and its ability to
bear the relevant risks.

Market Value of the Notes
The market value of the Notes will be affected by the creditworthiness of the Issuer and a number of
additional factors, including, but not limited to, market interest and yield rates and the time remaining

to the maturity date. The value of the Notes depends on a number of interrelated factors, including
economic, financial and political events in France or elsewhere, including factors affecting capital
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markets generally and the stock exchanges on which the Notes are traded. The price at which a
Noteholder will be able to sell the Notes prior to maturity may be at a discount, which could be
substantial, from the issue price or the purchase price paid by such Noteholder.

An active trading market for the Notes may not develop (liquidity risk)

There can be no assurance that an active trading market for the Notes will develop, or, if one does
develop, that it will be maintained. If an active trading market for the Notes does not develop or is not
maintained, the market or trading price and liquidity of the Notes may be adversely affected. The
Issuer is entitled to buy the Notes for its own account or for the account of others, and to issue further
Notes. Such transactions may favourably or adversely affect the price development of the Notes. If
additional and competing products are introduced in the markets, this may adversely affect the value
of the Notes.

In addition, exercise of the Put Option, as defined and provided in Condition 8 in respect of any Notes
may affect the liquidity of the Notes in respect of which such put option is not exercised. Depending
on the number of Notes in respect of which the put option is exercised, any trading market in respect
of any outstanding Notes may become to varying degrees less liquid.

Redemption Risk

The Notes may at the option of the Issuer, and shall in certain circumstances, be redeemed, in whole
but not in part, at their principal amount together with accrued interest for certain tax reasons (see
"Terms and Conditions of the Notes — Redemption and Purchase"). There can be no assurance that, at
the relevant time, Noteholders will be able to reinvest the amounts received upon redemption at a rate
that will provide the same return as their investment in the Notes.

Long-term securities

The Notes will be redeemed on 2 May 2017. The Issuer is under no obligation to redeem the Notes at
any time before this date. The Noteholders have no right to call for their redemption except upon the
occurrence of a Put Event as provided in Condition 8 or upon the occurrence of an Event of Default as
provided in Condition 9. The Notes may, and in certain circumstances shall, be redeemed, in whole but
not in part, at their principal amount together with accrued interest in the event that certain French
taxes are imposed as provided in Condition 5.

Exchange rate risk

The Issuer will pay principal and interest on the Notes in euro. This presents certain risks relating to
currency conversions if an investor’s financial activities are denominated principally in a currency or
currency unit other than euro (the "Investor’s Currency"). These include the risk that exchange rates
may significantly change (including changes due to devaluation of Euro or revaluation of the
Investor’s Currency) and the risk that authorities with jurisdiction over the Investor’s Currency may
impose or modify exchange controls. As a result, investors may receive less interest or principal than
expected.

Fixed Rate

The Notes bearing interest at a fixed rate, investment in the Notes involves the risk that subsequent
changes in market interest rates may adversely affect the value of the Notes.

No Legal and Tax Advice

A Noteholder's effective yield on the Notes may be diminished by the tax impact on that Noteholder of
its investment in the Notes.
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A Noteholder's actual yield on the Notes may be reduced from the stated yield by transaction costs.

Each prospective investor should consult its own advisers as to legal, tax and related aspects of an
investment in the Notes.
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TERMS AND CONDITIONS OF THE NOTES

The issue outside the Republic of France of the €350,000,000 5.75 per cent. Notes due 2017 (the
"Notes") by Nexans (the "Issuer") has been authorised pursuant to a resolution of the Board of
Directors (Conseil d’administration) of the Issuer dated 27 March 2007 and a decision of its Chief
Operating Officer (Directeur général délégué) dated 25 April 2007. The Notes are issued subject to
and with the benefit of a fiscal agency agreement dated 2 May 2007 (the "Fiscal Agency Agreement")
between the Issuer, BNP Paribas Securities Services as fiscal agent and principal paying agent (the
"Fiscal Agent", which expression shall, where the context so admits, include any successor for the
time being as Fiscal Agent) and as put agent (the "Put Agent", which expression shall, where the
context so admits, include any successor for the time being as Put Agent) and BNP Paribas Securities
Services, Luxembourg Branch as paying agent (together with any additional paying agents, the
"Paying Agents", which expression shall, where the context so admits, include the Fiscal Agent and
any successors for the time being of the Paying Agents). Copies of the Fiscal Agency Agreement are
available for inspection during normal business hours at the specified offices of the Paying Agents.
References below to "Conditions" are, unless the context otherwise requires, to the numbered
paragraphs below. In these Conditions, "holder of Notes", "holder of any Note" or "Noteholder"
means the person whose name appears in the account of the relevant Account Holder as being entitled
to such Notes.

1. Form, Denomination and Title

The Notes are issued in dematerialised bearer form (au porteur) in the denomination of €50,000 each.
Title to the Notes will be evidenced in accordance with article L.211-4 of the French Code monétaire
et financier by book entries (inscription en compte). No physical document of title (including
certificats représentatifs pursuant to Article R.211-7 of the French Code monétaire et financier) will
be issued in respect of the Notes.

The Notes will, upon issue, be inscribed in the books of Euroclear France, which shall credit the
accounts of the Account Holders. For the purpose of these Conditions, "Account Holders" shall mean
any authorised financial intermediary institution entitled to hold, directly or indirectly, accounts on
behalf of its customers with Euroclear France, and includes Euroclear Bank S.A./N.V. ("Euroclear")
and the depositary bank for Clearstream Banking, société anonyme (" Clearstream, Luxembourg").

Title to the Notes shall be evidenced by entries in the books of Account Holders and will pass upon,
and transfer of Notes may only be effected through, registration of the transfer in such books, and only
in the denomination of €50,000.

2. Status

The principal and interest in respect of the Notes constitute direct, unconditional, unsecured and
unsubordinated obligations of the Issuer and rank and will at all times rank pari passu without any
preference among themselves and (subject to such exceptions as are from time to time mandatory
under French law) equally and rateably with any other present or future unsecured and unsubordinated
obligations of the Issuer.

3. Negative Pledge
The Issuer undertakes, until all the Notes have been redeemed, not to grant any mortgage (hypothéque)
over its present or future real property assets or interests, nor any pledge (nantissement), charge

(gage), or any other security interest (Slreté réelle) on its present or future assets or incomes, to
holders of other bonds (obligations) issued or guaranteed by the Issuer, which are, or are capable of
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being, admitted to trading on a regulated market, unless at the same time the Notes are equally and
rateably secured therewith.

Such undertaking is given only in relation to security interests given for the benefit of holders of bonds
(obligations) which are, or are capable of being, admitted to trading on a regulated market and does
not affect in any way the right of the Issuer to dispose of its assets or to grant any security in respect of
such assets in any other circumstance.

4. Interest
(&) Interest Payment Dates

The Notes bear interest from, and including, 2 May 2007 to but excluding 2 may 2017 at the rate of
5.75 per cent. per annum payable annually in arrear on 2 May in each year (each an "Interest
Payment Date"). The first payment of interest will be made on 2 May 2008 for the period from, and
including, the Issue Date to, but excluding, 2 May 2008.

(b) Interest Payments

Each Note will cease to bear interest from the due date for redemption, unless payment of principal is
improperly withheld or refused on such date. In such event, interest on such Note shall continue to
accrue at such rate until, and including, whichever is the earlier of (i) the day on which all sums due in
respect of such Note up to that day are received by or on behalf of the relevant holder and (ii) the day
of receipt by or on behalf of Euroclear France of all sums due in respect of all the Notes.

Interest shall be calculated on an Actual/Actual - ICMA basis, as follows:

(1) if the Accrual Period is equal to or shorter than the Determination Period during which
it falls, the Actual/Actual-ICMA basis will be the number of days in the Accrual Period
divided by the product of (x) the number of days in such Determination Period and (y)
the number of Determination Periods normally ending in any year; and

(i1) if the Accrual Period is longer than one Determination Period, the Actual/Actual-
ICMA basis will be the sum of:

(a) the number of days in such Accrual Period falling in the Determination Period
in which it begins divided by the product of (1) the number of days in such
Determination Period and (2) the number of Determination Periods normally
ending in any year; and

(b) the number of days in such Accrual Period falling in the next Determination
Period divided by the product of (1) the number of days in such Determination
Period and (2) the number of Determination Periods normally ending in any
year

where

"Accrual Period" means the relevant period for which interest is to be calculated (from and
including the first such day to but excluding the last); and

"Determination Period" means the period from, and including, the Issue Date to, but

excluding, the first Interest Payment Date and each successive period from, and including, an
Interest Payment Date to, but excluding, the next succeeding Interest Payment Date.
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5. Redemption and Purchase

The Notes may not be redeemed otherwise than in accordance with this Condition and with
Condition 8.

(@ Final Redemption

Unless previously redeemed or purchased and cancelled as provided below, the Notes will be
redeemed by the Issuer at their principal amount on 2 May 2017.

(b)  Redemption for Taxation Reasons

(i) If, by reason of a change in any law or regulation of the Republic of France or any political
subdivision or authority therein or thereof having power to tax, or any change in the official
application or interpretation of such law or regulation (including a holding by a competent
court), becoming effective after the Issue Date, the Issuer would, on the occasion of the next
payment of principal or interest due in respect of the Notes, not be able to make such payment
without having to pay additional amounts as specified in Condition 7, the Issuer may, at its sole
discretion, at any time, subject to having given not more than 60 nor less than 30 days' prior
notice to the Noteholders in accordance with Condition 12 (which notice shall be irrevocable),
redeem all, but not some only, of the Notes outstanding at their principal amount, together with
all interest accrued to the date fixed for redemption, provided that the due date for redemption
of which notice hereunder may be given shall be no earlier than the latest practicable date on
which the Issuer could make payment of principal or interest without withholding for French
taxes.

(i) If the Issuer would on the next payment of principal or interest in respect of the Notes be
prevented by French law from making payment to the Noteholders of the full amount then due
and payable, notwithstanding the undertaking to pay additional amounts contained in
Condition 7, then the Issuer shall forthwith give notice of such fact to the Fiscal Agent and the
Issuer shall, subject to having given not less than seven days' prior notice to the Noteholders in
accordance with Condition 12 (which notice shall be irrevocable), redeem all, but not some
only, of the Notes at their principal amount, together with all interest accrued to the date fixed
for redemption of which notice hereunder may be given, provided that the due date for
redemption shall be no earlier than the latest practicable date on which the Issuer could make
payment of the full amount of principal or interest payable in respect of the Notes or, if such
date has passed, as soon as practicable thereafter.

(c) Purchase

The Issuer may at any time purchase Notes in the open market or otherwise (including by way of
tender or exchange offer) at any price.

(d) Cancellation

All Notes which are redeemed or purchased by the Issuer pursuant to this Condition 5 shall be
immediately cancelled and may not be re-issued or resold.

6. Payments

(& Method of Payment

Payments of principal, interest and other amounts in respect of the Notes will be made in euro, by
credit or transfer to an account denominated in euro (or any other account to which euro may be
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credited or transferred) specified by the payee with a bank in a city in which banks use the TARGET
System (as defined below). Such payments shall be made for the benefit of the Noteholders to the
Account Holders and all payments made to such Account Holders in favour of Noteholders will be an
effective discharge of the Issuer and the Fiscal Agent, as the case may be, in respect of such payment.

Payments of principal, interest and other amounts in respect of the Notes will be made subject to any
fiscal or other laws and regulations or orders of courts of competent jurisdiction applicable thereto, but
without prejudice to the provisions described in Condition 7. No commission or expenses shall be
charged to the Noteholders in respect of such payments.

(b) Payments on Business Days

If the due date for payment of any amount of principal or interest in respect of any Note is not a
Business Day (as defined below), payment shall not be made of the amount due and credit or transfer
instructions shall not be given in respect thereof until the next following Business Day and the relevant
Noteholder shall not be entitled to any interest or other sums in respect of such postponed payment.

For the purposes of these Conditions, "Business Day" means any day, not being a Saturday or a
Sunday, (i) on which foreign exchange markets and commercial banks are open for business in Paris
and Luxembourg, (ii) on which Euroclear France, Euroclear and Clearstream, Luxembourg are
operating and (iii) on which the Trans-European Automated Real-Time Gross Settlement Express
Transfer (TARGET) system (the "TARGET System") or any successor thereto is operating.

(c) Fiscal Agent, Paying Agents and Put Agent

The name and specified offices of the initial Fiscal Agent, initial Put Agent and other initial Paying
Agent are as follows:

FISCAL AGENT AND PRINCIPAL PAYING AGENT
BNP Paribas Securities Services
GCT, Immeuble Tolbiac
25 quai Panhard et Levassor
75013 Paris
France

LUXEMBOURG PAYING AGENT
BNP Paribas Securities Services, Luxembourg Branch
33, rue de Gasperich, Howald-Hesperange
L-2085 Luxembourg
Luxembourg

PUT AGENT
BNP Paribas Securities Services
GCT, Immeuble Tolbiac
25 quai Panhard et Levassor
75013 Paris
France

The Issuer reserves the right at any time to vary or terminate the appointment of the Fiscal Agent, the
Put Agent or any Paying Agent and/or appoint a substitute Fiscal Agent or Put Agent and additional or
other Paying Agents or approve any change in the office through which the Fiscal Agent, the Put
Agent or any Paying Agent acts, provided that, so long as any Note is outstanding, there will at all
times be (i) a Fiscal Agent having a specified office in a major European city, (ii) so long as the Notes
are listed on the Luxembourg Stock Exchange and the rules applicable to such stock exchange so
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require, at least one Paying Agent having a specified office in Luxembourg (which may be the Fiscal
Agent).

Such appointment or termination shall be notified to the Noteholders in accordance with Condition 12.

7. Taxation
(@) Withholding Tax Exemption

The Notes being denominated in euro and accordingly deemed to be issued outside the Republic of
France for taxation purposes, payments of interest and other revenues made by the Issuer in respect of
the Notes to non-French residents benefit under present law from the exemption, provided for by
Article 131 quater of the French Code général des imp6ts (French General Tax Code) as interpreted in
the French tax authorities’ regulations n°® 5 I-11-98 dated 30 September 1998, from the deduction of
tax at source set out under Article 125 A III of the French Code général des imp0ts. Accordingly, such
payments do not give the right to any tax credit from any French source.

(b)  Additional Amounts

If any French law or regulation should require that any payment of principal or interest in respect of
the Notes be subject to deduction or withholding with respect to any present or future taxes, duties,
assessments or other governmental charges of whatever nature imposed or levied by or on behalf of
the Republic of France or any political subdivision or authority therein or thereof having power to tax,
the Issuer will, to the fullest extent then permitted by law, pay such additional amounts as may be
necessary in order that the Noteholders, after such deduction or withholding, receive the full amount
provided in such Notes to be then due and payable; provided, however, that the Issuer shall not be
liable to pay any such additional amounts in respect of any Note to a holder (or beneficial owner
(ayant droit)):

(i)  who is subject to such taxes, duties, assessments or other governmental charges, in respect of
such Note by reason of his having some connection with the Republic of France other than the
mere holding of such Note;

(i) more than 30 days after the Relevant Date (as defined below), except to the extent that the
holder thereof would have been entitled to such additional amounts on the last day of such
period of 30 days;

(ii1) where such deduction or withholding is imposed on a payment to an individual and is required
to be made pursuant to European Council Directive 2003/48/EC of 3 June 2003 on taxation of
savings income in the form of interest payments or any other European Union Directive
implementing the conclusion of the ECOFIN Council meeting of 26-27 November 2000 on the
taxation of savings income, or any law implementing or complying with, or introduced in order
to conform to, such Directive;

(iv)  who would have been able to avoid such withholding or deduction by presenting the relevant
Note to another Paying Agent in a Member State of the European Union.

For the purpose of this Condition 7, "Relevant Date" in relation to any Note means whichever is the
later of (A) the date on which the payment in respect of such Note first becomes due and payable, and
(B) if the full amount of the moneys payable on such date in respect of such Note has not been
received by the Fiscal Agent on or prior to such date, the date on which notice is given in accordance
with Condition 12 to Noteholders that such moneys have been so received.
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Any reference in these Conditions to principal and/or interest shall be deemed to include any
additional amounts which may be payable under this Condition 7.

8. Change of Control

If at any time while any Note remains outstanding there occurs a Put Event, the holder of each Note
will have the option (the “Put Option™) (unless, prior to the giving of the Put Event Notice (as defined
below), the Issuer gives notice of its intention to redeem the Notes under Condition 5(b)) to require the
Issuer to redeem or, at the Issuer's option, to procure the purchase of that Note on the Optional
Redemption Date (as defined below) at the Put Amount (as defined below).

A "Put Event" shall be deemed to have occurred at each time (i) a Change of Control occurs and (ii)
within the Change of Control Period a Rating Downgrade occurs in respect of that Change of Control
or, as the case may be, potential Change of Control.

A "Change of Control" in respect of the Issuer shall be deemed to have occurred at each time
(whether or not approved by the Issuer) that any Relevant Person(s), at any time following the Issue
Date of the Notes, acquire(s) Control of the Issuer unless such Relevant Person(s) is (are) under the
Control of Nexans immediately prior to such Change of Control.

"Relevant Person" means any person or persons acting in concert (as defined in Article L.233-10 of
the French Code de commerce) or any person or persons acting on behalf of any such person(s).

"Control of the Issuer" means: the holding or acquisition, directly or indirectly, by any Relevant
Person of:

(a) more than 50 per cent. of the issued ordinary share capital of the Issuer; or

(b) such number of shares in the capital of the Issuer carrying more than 50 per cent. of the
total voting rights normally exercisable at an ordinary or extraordinary shareholders’
general meeting of the Issuer; or

(c) anumber of shares in the ordinary share capital of such entity carrying at least 40 per cent.
of the voting rights exercisable in ordinary or extraordinary shareholders’ general meetings
of the Issuer where no other shareholder of such entity, directly or indirectly, acting alone or
in concert with others, holds a number of shares carrying a percentage of the voting rights
exercisable in such general meetings which is higher than the percentage of voting rights
attached to the number of shares held by such Relevant Person.

"Put Amount" means in respect of any Note an amount equal to 101% of its principal amount together
with (or, where purchased, together with an amount equal to) accrued interest to but excluding the
Optional Redemption Date.

A "Rating Downgrade" shall be deemed to have occurred in respect of a Change of Control if:
(i)  within the Change of Control Period:
(a) the investment grade credit rating (Baa3/BBB-, or equivalent, or better) assigned to the
Notes by any Rating Agency is (x) either downgraded to a non-investment grade credit
rating (Bal/BB+, or equivalent, or worse) or withdrawn and (y) is not within the Change of

Control Period subsequently (in the case of a downgrade) upgraded or (in the case of a
withdrawal) reinstated to an investment grade credit rating by such Rating Agency; or
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(b) the non-investment grade credit rating (Bal/BB+, or equivalent, or worse) assigned to the
Notes by any Rating Agency is (x) downgraded by one or more notches (for illustration,
Bal/BB+ to Ba2/BB being one notch) or withdrawn and (y) is not within the Change of
Control Period subsequently (in the case of a downgrade) upgraded or (in the case of a
withdrawal) reinstated to its earlier credit rating or better by such Rating Agency; or

(c) the Notes have no credit rating, and no Rating Agency assigns within the Change of Control
Period an investment grade credit rating to the Notes, provided that if on the Relevant
Announcement Date the Notes carry a credit rating from more than one rating agency, at
least one of which is investment grade, then sub-paragraph (a) will apply; and

(i1)) in making the relevant decision(s) referred to (a) and (b) above, the relevant Rating Agency
announces publicly or confirms in writing to the Issuer, the Fiscal Agent or the holder of any
Note, that such decision(s) resulted directly, in whole or to a significant degree, from the
occurrence of the Change of Control or, as the case may be, potential Change of Control,

provided that if the rating designations employed by any Rating Agency are changed from those in
force at the time of the Issue Date, the Issuer shall determine the rating designations of such Rating
Agency as are most equivalent to the prior rating designations of such Rating Agency and this
Condition 8 shall be read accordingly.

"Rating Agencies" means Standard & Poor's Rating Services, a division of The McGraw-Hill
Companies, Inc. and/or Moody's Investor Services and/or Fitch Ratings and their respective successors
or affiliates and/or any other rating agency of equivalent international standing specified from time to
time by the Issuer which has a current rating of the Notes at any relevant time (each a "Rating
Agency").

"Change of Control Period" means the period commencing on the Relevant Announcement Date and
ending 180 days after the Change of Control, or such longer period for which the Notes are under
consideration (such consideration having been announced publicly within the period ending 180 days
after the Change of Control) for rating review or, as the case may be, under consideration for rating by
a rating agency, such period not to exceed 90 days after the public announcement of such
consideration.

"Relevant Announcement Date" means the earlier of (x) the date of the first public announcement of
the relevant Change of Control; and (y) the date of the first public announcement or statement by the
Issuer, any actual or potential bidder or any advisor thereto relating to any potential Change of Control
where within 180 days following the date of such announcement or statement, a Change of Control
occurs.

Immediately upon the Issuer becoming aware that a Put Event has occurred, the Issuer shall, give
notice (a "Put Event Notice") to the Noteholders in accordance with Condition 12 specifying the
nature of the Put Event and the procedure for exercising the Put Option contained in this Condition 8.

To exercise the Put Option to require the redemption or, as the case may be, or purchase of a Note
under this Condition 8 the holder of that Note must transfer or cause to be transferred by its Account
Holder its Notes to be so redeemed or purchased to the account of the Put Agent specified in the Put
Event Notice for the account of the Issuer within the period of 120 days after the Put Event Notice is
given (the "Put Period"), together with a duly signed and completed notice of exercise in the form
(for the time being current) obtainable from the specified office of any Paying Agent (a "Put Option
Notice") and in which the holder may specify a Euro-denominated bank account to which payment is
to be made under this Condition 8.

The Issuer shall redeem or, at the option of the Issuer, procure the purchase of the Notes in respect of
which the Put Option has been validly exercised as provided above, and subject to the transfer of such
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Notes to the account of the Put Agent for the account of the Issuer as described above, on the date
which is the tenth Business Day following the end of the Put Period (the "Optional Redemption
Date"). Payment in respect of any Note so transferred will be made in Euro to the holder to the Euro-
denominated bank account specified in the relevant Put Option Notice on the Optional Redemption
Date via the relevant Account Holder.

If 80 per cent. or more in nominal amount of the Notes then outstanding have been redeemed pursuant
to this Condition 8, the Issuer may, on not less than 30 or more than 60 days' notice to the Noteholders
given within 30 days after the Put Date, redeem, at its option, the remaining Notes as a whole at the
Put Amount.

9. Events of Default

The Representative (as defined in Condition 11 below), acting on behalf of the Masse (as defined in
Condition 11 below), may, upon written notice to the Issuer (copy to the Fiscal Agent) before all
defaults shall have been cured, cause all, but not some only, of the Notes to become immediately due
and payable, at their principal amount together with any accrued interest thereon:

e if any amount of principal of, or interest on, any Note is not paid on the due date thereof and
such default is not remedied within a period of 7 days from such due date; or

e if any other obligations of the Issuer under the Notes is not complied with or performed within
a period of 30 days after receipt by the Issuer of written notice of such default given by the
Representative (as defined in Condition 11); or

e if the Issuer or any of its Principal Subsidiaries (as defined below) defaults in the payment of
any other financial indebtedness or guarantee of financial indebtedness in a total amount at
least equal to €35 million on its due date or, as the case may be, at the end of any applicable
grace period, unless the Issuer challenges such default in good faith before a competent
tribunal, in which case an early redemption of the Notes will be mandatory only if the tribunal
has found against the Issuer and the Issuer has not complied with the judgement in accordance
with its terms; or

e if any other financial indebtedness of the Issuer or any of its Principal Subsidiaries (as defined
below) in an amount in excess of €35 million is declared due and payable due to a failure to
pay of the Issuer or such Principal Subsidiary (including any failure to comply with financial
ratios provided in the agreements relating to such indebtedness), unless the Issuer challenges
such default in good faith before a competent tribunal, in which case an early redemption of
the Notes will be mandatory only if the tribunal has found against the Issuer and the Issuer has
not complied with the judgement in accordance with its terms; or

e in the case where the Issuer or any of its Principal Subsidiaries (as defined below) has applied
to enter into a conciliation procedure (procédure de conciliation) or into a safeguard
procedure (procédure de sauvegarde), or a judgment is issued for the judicial liquidation
(liquidation judiciaire) or for the transfer of the whole of the business (cession totale de
I’entreprise) of the Issuer, or if the Issuer is subject to any other similar measure or
proceeding.

For the purposes of this provision, “Principal Subsidiary” shall mean a company in which the Issuer
holds, directly or indirectly more than 50% of the share capital or voting rights and which represents
more than 5% of (i) the consolidated revenues of the Issuer, or (ii) the consolidated assets of the
Issuer, calculated by reference to the latest audited consolidated financial statements of the Issuer.
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10. Prescription

Claims against the Issuer for the payment of principal and interest in respect of the Notes shall become
prescribed 10 years (in the case of principal) and 5 years (in the case of interest) from the due date for
payment thereof.

11. Representation of the Noteholders

The Noteholders will be grouped automatically for the defence of their respective common interests in
a masse (hereinafter referred to as the "Masse").

The Masse will be governed in accordance with Article L. 228-90 of the Code de Commerce (French
Commercial Code) (the "Code") by the provisions of the Code applicable to the Masse (with the
exception of the provisions of Articles L.228-48, 1..228-59, 1..228-65 1 1°, L.228-71, R228-63, R228-
67, R.228-68, R228-69 and R228-72 thereof) subject to the following provisions:

(@ Legal Personality

The Masse will be a separate legal entity, by virtue of Article L.228-46 of the Code, acting in part
through a representative (the "Representative") and in part through a general assembly of
Noteholders.

The Masse alone, to the exclusion of all individual Noteholders, shall exercise the common rights,
actions and benefits which now or in the future may accrue with respect to the Notes.

(b)  Representative

The office of Representative may be conferred on a person of any nationality. However, the following
persons may not be chosen as Representative:

(i)  the Issuer, the members of its Board of Directors (Conseil d’administration), its general
managers (directeurs généraux), its statutory auditors, its employees and their ascendants,
descendants and spouses;

(il) companies guaranteeing all or part of the obligations of the Issuer, their respective managers
(gérants), general managers (directeurs généraux), members of their board of directors,
executive board or supervisory board, their statutory auditors, employees and their ascendants,
descendants and spouses;

(ii)) companies of which the Issuer possesses at least 10 per cent. of the share capital or companies
possessing at least 10 per cent. of the share capital of the Issuer; or

(iv) persons to whom the practice of banker is forbidden or who have been deprived of the right of
directing, administering or managing a business in whatever capacity.

The Representative shall be Eric Noyer domiciled at 10 Harewood Avenue, London NW1 6AA,
United Kingdom.

The alternative representative (the "Alternative Representative") shall be Anne Besson-Imbert
domiciled at 10 Harewood Avenue, London NW1 6AA, United Kingdom.
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In the event of death, incompatibility, resignation or revocation of the Representative, such
Representative will be replaced by the Alternative Representative. The Alternative Representative
shall have the same powers as the Representative.

In the event of death, incompatibility, resignation or revocation of the Alternative Representative, a
replacement will be elected by a meeting of the general assembly of the Noteholders.

The Representative will not be remunerated with respect to its duties.

The appointment of the Representative shall terminate automatically on the date of final redemption in
full of the Notes. Such appointment shall, if applicable, be automatically extended until the final
resolution of any proceedings in which the Representative may be involved and the enforcement of
any judgements or settlements relating thereto.

All interested parties will have the right to obtain the names and the addresses of the Representative
and Alternative Representative at the head office of the Issuer and at the offices of any of the Paying
Agents.

(c) Powers of the Representative

The Representative shall, in the absence of any decision to the contrary of the general assembly of the
Noteholders, have the power to take all acts of management to defend the common interests of the
Noteholders.

All legal proceedings against the Noteholders or initiated by them, in order to be valid, must be
brought against the Representative or by it.

The Representative may not interfere in the management of the affairs of the Issuer.
(d) General Assemblies of Noteholders

General assemblies of Noteholders may be held at any time, on convocation either by the Issuer or by
the Representative. One or more Noteholders, holding together at least one-thirtieth of the outstanding
principal amount of the Notes may address to the Issuer and the Representative a demand for
convocation of the general assembly; if such general assembly has not been convened within two
months from such demand, such Noteholders may commission one of themselves to petition the
competent court in Paris to appoint an agent (mandataire) who will call the meeting.

Notice of the date, hour, place, agenda and quorum requirements of any meeting of a general assembly
will be published as provided under Condition 12 not less than fifteen calendar days prior to the date
of the general assembly.

Each Noteholder has the right to participate in general assemblies of the Masse in person or by proxy.
Each Note carries the right to one vote.

(e) Powers of General Assemblies

A general assembly is empowered to deliberate on the fixing of the remuneration, dismissal or
replacement of the Representative and the Alternative Representative and may also act with respect to
any other matter that relates to the common rights, actions and benefits which now or in the future
may accrue with respect to the Notes, including authorising the Representative to act at law as plaintiff
or defendant.

A general assembly may further deliberate on any proposal relating to the modification of the
Conditions of the Notes including any proposal, whether for arbitration or settlement, relating to rights
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in controversy or which were the subject of judicial decisions, it being specified, however, that a
general assembly may not increase amounts payable by Noteholders, nor authorise or accept a
postponement in the maturity for the payment of interest or a modification of the terms of repayment
or of the rate of interest, nor establish any unequal treatment between the Noteholders, nor decide to
convert the Notes into shares.

Meetings of a general assembly may deliberate validly on first convocation only if Noteholders
present or represented hold at least one fifth of the principal amount of the Notes then outstanding. On
second convocation, no quorum shall be required. Decisions at meetings shall be taken by a two-thirds
majority of votes cast by the Noteholders attending such meeting or represented thereat.

Decisions of the general assembly must be published in accordance with the provisions set out in
Condition 12 not more than 90 calendar days from the date thereof.

() Information to the Noteholders

Each Noteholder or representative thereof will have the right, during the fifteen calendar day period
preceding the holding of each meeting of a general assembly, to consult or make a copy of the text of
the resolutions which will be proposed and of the reports which will be presented at the meeting,
which will be available for inspection at the principal office of the Issuer, at the offices of the Paying
Agents and at any other place specified in the notice of the general assembly.

() Expenses

The Issuer will pay all duly evidenced and reasonable expenses incurred in the operation of the Masse,
including expenses relating to the calling and holding of general assemblies and the expenses which
arise by virtue of the remuneration of the Representative, and more generally all administrative
expenses resolved upon by a general assembly of the Noteholders, it being expressly stipulated that no
expenses may be imputed against interest payable on the Notes.

12. Notices

Any notice to the Noteholders will be valid if delivered to Euroclear France, Euroclear and
Clearstream, Luxembourg for so long as the Notes are cleared through such clearing systems, provided
that, so long as the Notes are listed on the regulated market of the Luxembourg Stock Exchange and
the rules applicable to that stock exchange so require, such notice shall also be published in electronic
form on the website of the Luxembourg Stock Exchange (www.bourse.lu) or in a leading daily
economic and financial newspaper having general circulation in Luxembourg (which is expected to be
the d’Wort). If any such publication is not practicable, notice shall be validly given if published in
leading English language daily newspaper having general circulation in Europe. Any such notice shall
be deemed to have been given on the date of such publication or, if published more than once or on
different dates, on the first date on which such publication is made.

13. Further Issues and Assimilation

The Issuer may from time to time without the consent of the Noteholders issue further notes to be
assimilated (assimilables) with the Notes as regards their financial service, provided that such further
notes and the Notes shall carry rights identical in all respects (or in all respects save for the amount
and date of the first payment of interest thereon) and that the terms of such further notes shall provide
for such assimilation.

In the event of such an assimilation, the Noteholders and the holders of such further notes will be
grouped together in a single masse for the defence of their common interests.
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14. Governing Law and Jurisdiction
(@ Governing Law

The Notes are governed by, and shall be construed in accordance with, the laws of the Republic of
France.

(b) Jurisdiction
Any legal action or proceeding against the Issuer arising out of or in connection with the Notes will be

irrevocably submitted to the exclusive jurisdiction of the competent courts in the jurisdiction of the
Paris Cour d’Appel.
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USE OF PROCEEDS

The net proceeds of the issue of the Notes will be used by the Issuer for its general corporate purposes.
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DESCRIPTION OF THE ISSUER

GENERAL INFORMATION ON THE COMPANY
Company profile

Name and registered office:

Nexans

16, rue de Monceau, 75008 Paris, France
Telephone number: + 33 (0) 1 56 69 85 31

Legal form and governing laws

A French limited liability company (société anonyme) subject to all the laws governing business
corporations in France, and specifically the provisions of the Commercial Code and Decree No. 67-
236 of March 23, 1967 as amended by Decree No. 2006-1566 of December 11, 2006.

Trade register number
The Company is listed in the Paris Trade Register under number 393 525 852. Its APE code is 741J.
Documents available to the public

Nexans’ articles of incorporation, financial statements, reports submitted to the Shareholders’
Meetings by the Board of Directors and the Statutory Auditors, and all other corporate documents may
be viewed at the Company’s registered office according to applicable laws and regulations, and, in
some cases, on Nexans’ website at www.nexans.com. The internet site also contains all regulated
information which must be published in accordance with articles 221-1 et seq of the General
Regulations of the AMF.

Date of incorporation and term

The Company was incorporated on January 5, 1994, under the name Atalec (it became Nexans at the
Shareholders’ Meeting held on October 17, 2000), for a term of 99 years, which will expire on
January 7, 2093.

Corporate purpose (summary of Article 2 of the articles of incorporation)

The Company’s purposes in all countries are the design, manufacture, operation and sale of any and all
equipment, materials and software for domestic, industrial, civilian, military or other applications in
the field of energy, telecommunications, information technology, electronics, the aerospace industry,
nuclear power, and metallurgy, and in general any and all means of production or means of power
transmission and communications (cables, batteries and other components), as well as all activities
relating to operations and services which are incidental to these purposes. The acquisition of
shareholdings in other companies, regardless of their form, associations, French and foreign groups,
regardless of their corporate purpose and activity, as well as, in general, any and all industrial,
commercial and financial transactions, involving both securities and real estate, related either directly
or indirectly, in whole or in part, to any of the purposes of the Company indicated in the articles of
incorporation or to any similar or related purposes.

Financial year

The financial year begins on January 1 and ends on December 31.
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Below is a reproduction of the Issuer’s annual report for the year ended 31 December 2006 filed with
the AMF on 31 March 2007 except for:

- "Risk factors" chapter which is reproduced in "Risk Factors" above;

- "General Information on the Company" chapter which is reproduced in "General Information on
the Company" above;

- Statutory Auditors’ special report on regulated related-party agreement and commitments for the
year ended December 31, 2006;

- Statutory Auditors’ report prepared in accordance with article L.225-235 of the French
Commercial Code (Code de commerce) on the report by the Chairman of the Board of Directors
of the Issuer on internal control procedures to the preparation and processing of accounting and
financial information; and

- the statement by Mr. Gérard Hauser, Chairman and Chief Executive Officer regarding the
information given in the Issuer in this annual report.

GLOBAL LEADER IN CABLES

21,150 employees / 9 research centers / Industrial presence in over 30 countries / Commercial
activities worldwide / Sales of 4.442 billion euros at constant metal prices / Operating margin of
260 million euros / Net income, Group share of 241 million euros

With energy as the basis of its development, Nexans, the worldwide leader in the cable industry, offers
an extensive range of cables and cabling systems. The Group is a global player in the infrastructure,
industry and building markets. Nexans addresses a series of market segments from energy, transport
and telecom networks to shipbuilding, oil and gas, nuclear, automotive, electronics, aeronautics,
handling and automation.

Its products meet the most demanding requirements in terms of performance, quality, and the
environment. Its services cover the entire value chain, from upstream to downstream: research, design,
manufacturing, installation and maintenance.

With its technological leadership, global expertise, and local presence, Nexans operates around the
world to satisfy essential needs while maintaining the highest levels of safety and performance.
Nexans is listed on the Paris stock exchange.

MESSAGE FROM THE CHAIRMAN

*“Our goals are to accelerate Nexans’ business growth and make the company more profitable, more
resistant, and more streamlined. And our recent performance proves that we can translate these goals
into tangible results.”

AHEAD OF OUR STRATEGIC PLAN

Excellent 2006 results

2006 was the company’s best year by far, with healthy sales growth and a sharp jump in profits. These
results reflect a buoyant economic climate, especially in our energy cables business which is enjoying
vibrant demand across the globe. These results are also the fruit of our aggressive, targeted growth
strategy designed to boost the company’s profitability and increase sales faster than the sector average.
We have made Nexans a more resistant company, cut its fixed costs, made its plants more efficient,
and expanded its product range. We also enlarged its footprint by expanding into the most dynamic,
lucrative markets in rapidly-developing regions such as South America, i.e. in Brazil, and the Middle
East. We increased our presence in Asia-Pacific substantially with the acquisition of Olex, the region’s
leading cable manufacturer. We created organizations that are closer to our customers and stepped-up
our R&D spending. And perhaps most significantly, we were able to maintain margins despite the

30



skyrocketing prices of copper and plastics that make up over half of the manufacturing costs of our
cables — by passing on those increases and continuously lowering our costs.

We achieved the goals of our 2005-2007 strategic plan one year ahead of schedule. Nexans’ sales grew
an average of 6.7% between 2005 and 2006, the operating margin climbed to 5.8%, and the after-tax
ROCE improved substantially.

A new Strategic Plan for 2007-2009

In 2007 we will embark on a new three-year strategic plan that was approved by the Board of
Directors on January 17, 2007. This new plan will allow Nexans to accelerate its business growth, and
become more profitable, more resistant, and more streamlined.

Energy will be at the core of our business development, and our strategy is built around our energy
infrastructure, industry, and building businesses. We will be more targeted in the telecom activity by
focusing on higher value-added cables and systems. In the electrical wires and wire rods activities, we
plan to shift towards manufacturing to supply only the company’s own needs.

We target consolidated sales approaching 5 billion euros by 2009 (at constant metal prices), which
corresponds to an average annual growth rate of 6%, excluding acquisitions and scaled-down
businesses.

This sales growth will require an increasing amount of financial and human resources. We plan to
invest in capacity upgrades, enrich our product range, and penetrate new markets. 500 million euros
will be allocated to manufacturing capital expenditures between 2007 and 2009, of which 80% will be
spent on three priority areas: energy infrastructure, industry, and buildings.

Our operating margin target for 2009 is 7.5%, with a ROCE close to 13% (at 2006 copper prices). To
get there, we plan to focus on driving sales from higher-margin businesses, growing sales to the
industrial markets, boosting profitability, and striving to better understand and meet our customers’
needs.

A well-understood, well-received strategy

Our strategy has met with support from investors. Nexans’ share price soared 142% in 2006, making it
the best performers in the SBF 120. Our business outlook is very positive. There is still substantial
room to progress, and our sound financial structure puts us in a position to seize promising
opportunities.

Nexans operates in an industry oriented towards the future, with large, diversified, and sustainably
profitable markets. We aim to make the most of this, while serving the best interests of our
shareholders, employees and customers.

THE EXECUTIVE COMMITTEE AT 31 MARCH 2007

Gérard Hauser
Chairman and Chief Executive Officer

Frédéric Vincent
Chief Operating Officer

Véronique Guillot-Pelpel
Senior Corporate Vice President, Human Resources and Communications

Michel Lemaire
Executive Vice President, Asia-Pacific area

Frédéric Michelland
Chief Financial Officer

Pascal Portevin
Executive Vice President, Strategic Operations

31



Yvon Raak
Executive Vice President, Europe area

Bruno Thomas
Executive Vice President, Rest of the World area

Gordon Thursfield
Executive Vice President, North America area

CORPORATE GOVERNANCE

Information about Members of the Board of Directors and other corporate officers
as of March 31, 2007

Gérard HAUSER

Chairman and Chief Executive Officer of Nexans

65 years old

16 rue de Monceau, 75008 Paris

Number of Nexans shares held: 55,368

Date of appointment: October 17, 2000

Date of most recent term renewal: May 15, 2006

Date of term expiration as Director: 2010 Annual Shareholders’ Meeting

Date of term expiration as Chairman and CEO: 2009 Annual Shareholders’ Meeting.

* Other Directorships and positions held:

Member of the Board of Directors of Alstom, Faurecia, Aplix and Ipsen

* Directorships expired in the past five years:

Member of the Board of Directors of Electro-Banque

* Expertise/Experience: Held various positions of responsibility within the Philips Group from 1965 to
1975. From 1975 to 1996, he was President and CEO, first of Pechiney World Trade, then of Pechiney
Rhénalu and finally Senior Executive Vice-President of American National Can and member of the
Group’s Executive Committee. In 1996, he joined Alcatel Cable France and became Vice-President of
the Cables and Component division of Alcatel in 1997. In 2000, he was appointed Chairman and CEO
of Nexans.

Frédéric VINCENT

Chief Operating Officer of Nexans

52 years old

16 rue de Monceau, 75008 Paris

Number of Nexans shares held: 19 086

Number of employee mutual fund units invested in Nexans shares: 3 271

(value of one unit = value of one share) Date of appointment: May 15, 2006

* Other Directorships and positions held:

Member of the Board of Directors of Electro-Banque and Essex Nexans Europe

* Directorships expired in the past five years:

None

» Expertise/Experience: Joined Alcatel in 1986 after working for a large auditing firm from 1978 to
1985. Moved to Alcatel’s Cables and Components division in 1989, and in 1994 was appointed
Executive Vice President of Administration and Finance for Alcatel's subsea telecommunications
business, and in 1997, of Saft, Alcatel's batteries business. He became Nexans’ Chief Financial Officer
in 2000, and was appointed as its Chief Operating Officer on May 15, 2006.
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Gianpaolo CACCINI

Nexans Board Member

68 years old | Chairman of Assovetro, Association of Italian Glass Manufacturers

Via Caradosso No. 17, 20123 Milan, Italy

Number of Nexans shares held: 387

Date of appointment: June 15, 2001

Date of term expiration: 2007 Annual Shareholders’ Meeting

* Other Directorships and positions held:

Member of the Board of Directors of Saint-Gobain, JM Huber Corporation*, Saint-Gobain
Corporation*, Nybron Flooring International*

* Directorships expired in the past five years: Chief Operating Officer of Saint-Gobain, Senior Vice
President of Saint-Gobain Corporation*

 Expertise/Experience: From 1973 to 1980, he worked at the Saint-Gobain Group as Vice-President
Sales, then managed several divisions, units and subsidiaries including Vetrotex Italie Spa and Saint-
Gobain Desjonquéres SA France. From1996 to 2000, he was Vice-President, North America and
Deputy CEO of the Group, and CEO, from 2000 to 2004.

Georges CHODRON de COURCEL

Nexans Board Member

56 years old | Chief Operating Officer of BNP Paribas and Member of the Executive Committee

3 rue d’Antin, 75002 Paris

Number of Nexans shares held: 229

Date of appointment: June 15, 2001

Date of term expiration: 2007 Annual Shareholders’ Meeting

* Other Directorships and positions held:

Chairman of Financiére BNP Paribas SAS, Compagnie d’Investissement de Paris SAS, BNP Paribas
Emergis SAS, BNP Paribas (Switzerland) SA*, and BNP Paribas UK Holdings Ltd*, Member of the
Board of Directors of Bouygues SA, Alstom, F.F.P. (Société Fonciere, Financiére, et de Participations),
Verner Investissements SAS, Erbé SA*, BNP Paribas ZAO*, BNL* (Banca Nazionale del Lavoro)
Member of the Supervisory Board of Lagardére SA

Observer of Exane, Scor SA, Safran

* Directorships expired in the past five years:

Président de BNP Paribas Bank Polska*, BNP US Funding* Member of the Board of Directors of
Sommer SA*, BNP Paribas Canada*, BNP Paribas Peregrine Ltd*, BNP Prime Peregrine Holdings
Ltd*, and BNP Paribas Securities Corp*.

Member of the Supervisory Board of Sagem

Observer of Scor Vie

» Expertise/Experience: Joined BNP in 1972. After holding several management positions, became
deputy CEO in 1993, then Managing Director in 1996. From 1999 to 2003, Member of the Executive
Committee and Head of the Finance and Investment Bank of BNP-Paribas, then Managing Director
since 2003.

Jacques GARAIALDE

Nexans Board Member

50 years old | Managing Director of Kohlberg Kravis Roberts & Co. Ltd. Stirling Square, 7 Carlton
Gardens, London SW1Y 5AD, UK

Number of Nexans shares held: 500

Date of appointment: June 15, 2001

Date of term expiration: 2007 Annual Shareholders’ Meeting

¢ Other Directorships and positions held:

Chairman of the Board of Directors of PagesJaunes Group, Chairman and Chief Executive Officer of
Mediannuaire Holding, Member of the Board of Directors of Legrand and Tarkett SA

Member of the Executive Committee of Société d’Investissement Familiale

* Directorships expired in the past five years: Member of the Board of Directors of Legrand France,
Lumina Participation Président du Conseil de Surveillance de Solsoft, Egencia
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» Expertise/Experience: After Exxon Corporation, he joined the Boston Consulting Group in 1982,
were he worked successively as Consultant, Vice-President, Senior Vice-President and Vice-President
Operations, Belgium and France (1995 to 2000). He was Managing Director Europe for the Carlyle
Group in London from 2000 to 2003 before signing on with the Kohlberg Kravis Roberts & Co group
as Managing Director.

Patrick PUY

Nexans Board Member

51 years old | Managing Director of Alvarez & Marsal France

80-82 rue Anatole France, 92300 Levallois-Perret

Number of Nexans shares held: 61

Date of appointment: June 15, 2001

Date of term expiration: 2007 Annual Shareholders’ Meeting

* Other Directorships and positions held:

Chairman and Chief Executive Officer of Ocean S.p.A.*,

Chairman of the Board of Directors of Bréa SA and MGB SA, Chief Executive Officer of Gate
Gourmet France,

Member of the Board of Directors of Euralcom France, Euralcom BV*

* Directorships expired in the past five years:

Chairman of Tréofan France SAS,

Chief Executive Officer of Galvex Estonia OU*, Member of the Board of Directors of Souvigel SA

» Expertise/Experience: Began his career at Total before moving on to Schlumberger Industries. In
1990, he joined the Legrand Group as Vice-President International Operations. Held the position of
CEO from 1994 to 2000. He was Chairman and CEO of Moulinex from 2000 to 2001. He has held the
post of Managing Director at Alvarez & Marsal France since 2004.

Ervin ROSENBERG

Nexans Board Member

71 years old | Advisor to the Chairman of Compagnie Financiére

Edmond de Rothschild Banque

47 rue du Faubourg Saint Honoré, 75008 Paris

Number of Nexans shares held: 500

Date of appointment: June 15, 2001

Date of term expiration: 2007 Annual Shareholders’ Meeting

* Other Directorships and positions held:

Member of the Board of Directors of Carbone Lorraine

Member of the Supervisory Board of Compagnie Financiére Edmond de Rothschild Banque, LCF
Rothschild Financial Services, Mobility Saint Honore,

Chairman and Chief Executive Officer of Financi¢re Savoisienne

* Directorships expired in the past five years:

Member of the Board of Directors of Thomson SA,

Member of the Supervisory Board of Ifrah Finance and Entreprise Miniére et Chimique
 Expertise/Experience: He started working at BNP in 1965 where he joined the Industrial Business
Division (1985). He was appointed Director of the Large Businesses Division in 1993 and was
appointed successively a member of the General Management Committee of BNP and then Central
Director in 1994, before being appointed honorary Deputy Managing Director in 2000. He joined
Compagnie Financiére Edmond de Rothschild Banque in 2000 as Advisor to the President of the
Directors’ Committee and a member of the Supervisory Board.

Jean-Louis VINCIGUERRA

Nexans Board Member

63 years old | Chairman of INNOFIN (financial strategy consulting firm),
23 boulevard Lannes, 75116 Paris

Number of Nexans shares held: 500

Date of appointment: June 15, 2001
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Date of term expiration: 2007 Annual Shareholders’ Meeting

* Other Directorships and positions held:

Financial Advisor to the Aga Khan Fund for Economic Development,

Member of the Board of Directors of Telecom Development Company of Afghanistan* and Energie du
Mali*

* Directorships expired in the past five years:

Member of the Board of Directors of Orange, Wanadoo, and Equant

» Expertise/Experience: He joined the Financial department at Pechiney in 1971 and remained 23 years
in this group where he became Chief Financial Officer, Deputy Managing Director for the Packaging
division and Chairman and CEO of American National Can (1994-1995). He was appointed Chairman
of Compagnie Financiére Barclays de Zoete Wedd, then Head of the Asia Department at Crédit
Agricole Indosuez. From 1998 to 2003, he was Executive Vice-President at France Telecom. Chairman
of INNOFIN since 2004.

Jean-Marie CHEVALIER

Nexans Board Member

65 years old | Professor of Economics at the University of Paris IX-Dauphine

Place du Maréchal de Lattre de Tassigny, 75116 Paris

Number of Nexans shares held: 420

Date of appointment: October 23, 2003

Date of term expiration: 2007 Annual Shareholders’ Meeting

* Other Directorships and positions held:

Director of Cambridge Energy Research Associates

* Directorships expired in the past five years: None

» Expertise/Experience: Successively professor of economics at the universities of Grenoble, Paris
XII Nord, Paris IX-Dauphine (since 1991). Also professor at IEP Paris (1982-1990) and at ENA
(1988-1990). He has been Consultant for various companies, banks, government agencies and
international organizations. Since 1984, Consultant for the energy department at the World Bank. Vice-
President at Cambridge Energy Research Associates (CERA) since 1997.

Colette LEWINER

Nexans Board Member

61 years old | Vice President, Global Leader Energy, Utilities & Chemicals and Global Marketing
Leader of Cap Gemini

Cap Gemini, Tour Europlaza, La Défense 4

20, avenue Andreé Prothin 92927 Paris La Défense Cedex

Number of Nexans shares held: 500

Date of appointment: June 3, 2004

Date of term expiration: 2008 Annual Shareholders’ Meeting

* Other Directorships and positions held:

Member of the Board of Directors of La Poste and de TGS-NOPEC Geophysical Company ASA*,
Member of the French National Strategic Board for Information Technology, reporting to the Prime
Minister, Member of the French Technology Academy

* Directorships expired in the past five years: none

» Expertise/Experience: After several years of physics research and teaching at the university level
(Maitre de conférences a I’Université Paris 7) she joined Electricité de France in 1979 and set up the
Development and Commercial Strategy Department in 1989. She was appointed Chief Executive
Officer of SGN-Réseau Eurysis in 1992, before joining Cap Gemini in 1998 to set up the international
Utilities Department. After the merger with Ernst& Young, she was made Head of the extended Energy,
Utilities & Chemicals Department. In 2004, in addition to this position, she set up the Global
Marketing Department of Cap Gemini which she also now manages.

Yves LYON-CAEN

Nexans Board Member
56 years old | Chairman of the Management Board of Béri 21
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(Bénéteau S.A. holding company)

91 ter rue du Cherche Midi, 75006 Paris

Number of Nexans shares held: 10

Date of appointment: June 3, 2004

Date of term expiration: 2008 Annual Shareholders’ Meeting

* Other Directorships and positions held:

Chairman of the Supervisory Board of Bénéteau S.A. and Sucres & Denrées, Member of the Board of
Directors of Unibail Holding

* Directorships expired in the past five years:

Chief Executive Officer of Béri 21

Member of the Board of Directors of Bénéteau SA

* Expertise/Experience: After holding several management positions, primarily at the Ministry of the
Economy and Finance, he was named Deputy Director of the French Primer Minister’s cabinet (1988
to 1990). From 1990 to 1993, he was Chairman and CEO of Crédit National. In 1994, he joined the
Air Liquide group where was made CEO of Air Liquide Santé from 1996 to 2000. He was appointed
Chairman of the Supervisory Board of Sucres and Denrées in 2000 and Chairman of the Management
Board of Béri 21 in 2005.

Francois POLGE de COMBRET

Nexans Board Member

66 years old | Senior Advisor of UBS Investment Bank

65 rue de Courcelles, 75008 Paris

Number of Nexans shares held: 500

Date of appointment: May 15, 2006

Date of term expiration: 2010 Annual Shareholders’ Meeting

¢ Other Directorships and positions held:

Member of the Board of Directors of Renault and Bouygues Telecom, Member of the Supervisory
Board of Safran

* Directorships expired in the past five years: Member of the Board of Directors of Fonds Partenaires
Gestion, Institut Pasteur, and Sagem

» Expertise/Experience: He was successively honorary advisor to the Cour des Comptes, advisor for
economic and industrial affairs under Valéry Giscard d’Estaing, first at the Ministry of Finance and
Economics (1971-1974) then to the President of the Republic (1974-1978), during which time he was
appointed Deputy General Secretary (1978-1981). He was recruited by the bank Lazard in 1982, then
spent three years in New York before being appointed a partner and manager of the bank in Paris in
1985. He left the bank Lazard in 2006 to become a senior advisor at the bank UBS.

* Directorships held in foreign companies.

Summary of the term of office expiration dates of Nexans Board Members

Year term expires Board Member

2007 Gianpaolo Caccini

Georges Chodron de Courcel
Jacques Garaialde

Patrick Puy

Ervin Rosenberg

Jean-Louis Vinciguerra
Jean-Marie Chevalier

2008 Colette Lewiner
Yves Lyon-Caen**
2010 Gérard Hauser

Francois Polge de Combret

36



** Yves Lyon-Caen notified the Board of Directors Meeting on March 27, 2007 of his decision to step
down from the Board in order to pursue other opportunities outside the Group. His departure will take
effect at the conclusion of the Annual Shareholders’ Meeting on May 10, 2007.

Proposals submitted to the Annual Shareholders’ Meeting to be held on May 10, 2007
(held upon second call)

Renewal of Directors term of office

A resolution will be presented to the Shareholders for the renewal of Gianpaolo Caccini, Jean-Marie
Chevalier, Georges Chodron de Courcel, Jacques Garaialde and Ervin Rosenberg as Directors for a 4
year term to terminate on the holding of the Shareholders’ Meeting convened to consider the accounts
for the financial year ending on 31* December 2010.

Election of new Directors

A resolution will also be presented to the Shareholders for the election of Jérome Gallot, Jean-Louis
Gerondeau and Nicolas de Tavernost (whose details are provided below) as Directors for a 4 year
term, to terminate on the holding of the Shareholders’ Meeting convened to consider the accounts for
the financial year ending on 31* December 2010. Nexans does not have any significant business
relationships with these nominees or with the groups of which they are also Directors. The nominees
are therefore considered to be independent with regard to Nexans.

During the next Annual Shareholders’ Meeting, shareholders will be asked to renew the Board
Member terms of office of Gianpaolo Caccini, Georges Chodron de Courcel, Jacques Garaialde, Ervin
Rosenberg, and Jean-Marie Chevalier for another four years, and to appoint the following three Board
Members for a term of four years.

Jérome GALLOT

47 years old

Number of Nexans shares held: 200

 Expertise/Experience: After serving as the Auditor at the French “Cour des Comptes” for 3 years, he
joined the Secretary General of the Inter-Ministry Committee for issues regarding the Organization for
European Economic Cooperation (1989 to 1992), then the Budget Department. He was successively
Cabinet Director of the Ministries of Industry, Post and Telecommunications, Foreign Trade, and
Public Services, then became Deputy Finance Minister (1993 to 1997). He was appointed Director
General of the Department of Competition, Consumer Affairs and Repression of Fraud within the
French Ministry of the Economy, Finance, and Industry (1997 to 2003) before becoming Vice
President and Member of the Executive Committee of Caisse des Dépots and Consignations. He was
appointed Chairman of CDC Entreprises in 2006.

Jérome Gallot is also:

* Member of the Supervisory Board of CNP Assurances (since 2004), Compagnie Nationale du Rhone
(CNR) (since 2003), NRJ Group (since 2006), and Schneider Electric SA (since 2006)

* Member of the Board of Directors of Icade (since 2004), Caixa Seguros (Brazilian subsidiary of
CNP) (since 2005), and Plastic Omnium (since 2007).

* Observer of Oseo

Jean-Louis GERONDEAU

63 years old

» Expertise/Experience: He began his career in 1965 with the Department of International and
Economic Affairs within the French Ministry of Equipment, where he worked for 5 years. He joined
McKinsey in 1970, then became the Chief Executive Officer of Zodiac in 1974. He was appointed
Chairman of the Zodiac Management Board in 1980.

Jean-Louis Gerondeau is also:

* Chairman of the Supervisory Board of the Institute for Industrial Development (IDI), Member of the
Board of Directors of Faurecia and President of the “Groupe des Equipements Aéronautiques et de
Défense” du GIFAS (GEAD).
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Nicolas de TAVERNOST

56 years old

= Expertise/Experience: First of all employed by the French Ministry of International Commerce
(1974) then appointed General Secretary of the French Chamber of Commerce in Zurich (1976), he
joined the cabinet of the Secretary of State of Post and Telecommunications in 1977 where he was
posted in 1981 to the Telecommunications Department and then to the public services Division of the
Video Communications Department. He joined Lyonnaise des Eaux in 1986 as Director of the
Audiovisual business. He has been Managing Director of M6 since its creation in 1987, ans was made
Chairman of the M6 Group in 2000.

Nicolas de Tavernost is also:

* Director of Série Club, TF6, Paris Premiere, SND and the Girondins de Bordeaux football club, all of
which companies are part of the M6 Group.

* Outside the M6 Group, a member of the Supervisory Board of RTL, a Director of Antena 3 (Spain)
and President of the Association of European Commercial Television (ACT).

Operations of the Board of Directors

Since its listing on the stock exchange, Nexans has adopted a number of rules relating to corporate
governance with a view to ensuring transparency of information with respect to both its directors and
its shareholders.

The Board of Directors is currently made up of 11 members. They come from diverse backgrounds
and were selected for their expertise and experience in industry, banking, or consultancy, enabling
them to give informed opinions and advice in the best interests of the Company.

The Combined Shareholders’ Meeting of June 3, 2004 decided to reduce the length of Directors’ term
of office from six years to four years, starting with terms beginning during the 2004 financial year.

No category of shareholder is represented on the Board of Directors, and no Director is elected by the
employees.

Once again this year, the Board of Directors has followed the recommendations of the combined
Viénot-Bouton Report of June 2003, and at its January 30, 2007 meeting reviewed the situation of
each of its members with regard to the criteria governing independence defined in the Report as
reflected in the Company’s Internal Regulations. The latter specifies in particular that in the Group’s
relations with businesses and banks in which any of its directors have an interest, independence will be
determined according to the level of sales made to such companies, which is fixed at 10%, or in
respect of investment banks and financial share of business given to them. The aim is to determine
whether these relationships are of an importance and nature such that they could affect the
independence and freedom of judgement of the directors concerned.

Based on these criteria, the Board of Directors determined that Gianpaolo Caccini, Jean-Marie
Chevalier, Jacques Garaialde, Colette Lewiner, Yves Lyon-Caen, Patrick Puy, Francois Polge de
Combret, and Jean-Louis Vinciguerra should be considered to be independent Directors.

The Board of Directors determined that the other Directors were not independent: Gérard Hauser, in
view of his position as Chairman and CEO of the Company, and Georges Chodron de Courcel and
Ervin Rosenbrg, owing to their positions within BNP Paribas and La Compagnie Financiére Edmond
de Rothschild Banque, which are two banks with whom the Group has business relationships.

Eight out of the eleven directors are therefore independent, representing more than half of the Board
members, a proportion in accordance with the recommendations of the Viénot-Bouton Report.

There are no family links between the Board members, and there are no service contracts between any
of the Board members and the Company or any of its subsidiaries.

No loans or guarantees have been granted or established for the benefit of a corporate officer by the
Company or a company within its Group.

Proceedings have been started against Patrick Puy further to the placing in official receivership of the
Moulinex-Brandt group of which he was one of the main Directors in the 10 months before it was
placed in receivership. To date, Mr Puy has not been found guilty of any offenses.

To the best knowledge of the Company, during the past five years:

—no Board member has been convicted of fraud;
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— no other Board member has been associated with any bankruptcy, placing into receivership, or
liquidation of a company;

— no other Board member has been the subject of an incrimination or official public sanction by any
statutory or regulatory authorities;

— no Board member has been prohibited by court order from serving on an administrative, executive,
or supervisory body of a public company, or from participating in the management of business of a
public company.

Absence of conflicts of interest

As mentioned above, some Board members serve as corporate officers and/or executives for
companies that may enter into contractual agreements with Nexans for commercial and/or financial
transactions (as investment advisors and/or managers). Such contracts having been negotiated and
signed under normal conditions, the Company is not aware of any possible conflicts of interest
between the Board members’ duties towards Nexans and their private interests and/or any of their
other obligations. Apart from the related-party transactions discussed on pages 203 to 205 of this
Prospectus, no agreements or arrangements have been concluded with the primary shareholders,
customers, suppliers, or other parties, under the terms of which a Board member has been selected.
Board members are not subject to any restrictions on the sale of their ownership interest in Nexans’
capital, with the exception of any regulations governing insider trading.

Compensation of Board Members

The Board of Directors Meeting on March 27, 2007 approved the following changes to the methods
for setting and paying the Directors’ fees described in the Management Report Presented by the Board
of Directors on pages 85 and 86 of this Prospectus:

* Each Director, including the Chairman, will receive a fixed portion of 17,500 euros;

* Each Director, including the Chairman, will receive an additional 2,000 euros for each Board
meeting attended, with a maximum of 12,000 euros per Director;

* Each member of the Accounts and Audit Committee will receive 3,000 euros per Committee meeting
attended, with a maximum of 12,000 euros; and

* Each member of the Appointments and Compensation Committee will receive 3,000 euros per
Committee meeting attended, with a maximum of 12,000 euros.

Additional Information
Additional information regarding the Board of Directors, its various Committees, and Nexans’
executives are given in the Management Report Presented by the Board of Directors on pages 82 to 88
of this Prospectus, and in the Chairman’s Report on the Board of Directors’ Operations and the
Company’s Internal Control Procedures on pages 206 to 218 of this Prospectus.

HIGHLIGHTS
Nexans has enhanced its manufacturing facilities in order to boost competitiveness and drive
expansion into high-potential regions and markets, through a strategy of sustained organic growth
completed by targeted acquisitions.
GROWTH

1. Acquisition of Olex in Australia, the leading cable manufacturer in the Asia-Pacific region

2. Increase in manufacturing capacity in Norway for the production of submarine and umbilical
cables

3. Anew joint venture in Japan to manufacture high-voltage subsea cables
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4. Purchase of the C/S Nexans Skagerrak, a cable-laying vessel

5. A new joint venture in Vietnam to manufacture energy and special cables

6. Acquisition of Confecta in Switzerland, a specialist in railway cable harnesses

7. Tripled automotive cable manufacturing capacity in Romania

8. Increase in manufacturing capacity in Morocco for the production of automotive cables

9. Major increase in manufacturing capacity at the Chester plant in the US for the production of
industrial and building cables

10. Doubled power cable manufacturing capacity in Brazil.

INNOVATION

11. A new application center in Nuremberg, Germany, for automation cables
12. A new application center in Lyon, France, for material handling cables

13. A partnership with Bel Stewart, an electronic components maker, to develop high-frequency
connectors for active equipment manufacturers

14. Acquisition in 2007 of The Valley Group, a supplier of real-time thermal rating technology for
overhead power transmission lines

HUMAN RESOURCES

- Launch of a second employee share ownership plan in 22 countries

15. Launch of an important recruitment campaign in Norway

FINANCE

16. Sale of the distribution business in Switzerland for an enterprise value of 206 million euros

- A 117 million euro equity increase following the conversion of 3.125% OCEANE convertible
bonds issued in 2004

- Issue of 280 million euros of 1.50% OCEANE convertible bonds maturing in 2013
- Cancellation of all the company’s treasury shares, which made up 9.4% of its share capital

17. An increase in Nexans’ stake in its Korean subsidiaries, Nexans Korea and Kukdong.
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KEY FIGURES®
STRONGER PERFORMANCE

2006 sales by activities™”

Energy 67% +11%
Telecom 15% +2%
Electrical wires 18% +3%

2006 sales by geographical market®

Europe 68% +1%
North America 18% +8%
Asia-Pacific 6% +12%
Rest of the World 7% +20%

Sales at current non-ferrous metals prices(3)

+37%

in millions of euros

2004 2005 2006

4,732 5,449 7,489

M 2004 and 2005 data are restated to account for the change relating to the recognition of non-ferrous

metal inventories.
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Sales at constant non-ferrous metals prices®®

+4%

in millions of euros

2004 2005 2006

4,005 4,263 4,442

Sales at current non-ferrous metals prices increased by 37%, as the company was able to successfully
pass the jump in copper prices through to its customers.

At constant non-ferrous metals prices, sales climbed 4.2%, or 8.2% at constant perimeter and
exchange rates, given the sale of the distribution business at the start of the year. Business was
particularly dynamic for power cables, where sales surged 11.3% at constant perimeter and exchange
rates, fuelled by strong demand around the world.

Operating margin®
+40% and +140 basis points

2004 2005 2006

133 186 260

3.3%0  4.4%5  5.8%0

Operating margin bounded 40%, thanks to the impact of operating leverage on the company’s higher
sales, the rapid growth of high value-added businesses, and continued cost reductions, most notably in
Europe and in the Telecom activities.

Net investments®
+38%

2004 2005 2006

78 120 165

The company’s net investments rose 38% in 2006, increasing for the second year in a row. Half of the
investments were related to manufacturing equipment maintenance, and half to development
programmes, primarily in the Energy activities (infrastructure, industry, and buildings).

@) At constant metal prices and an organic growth rate

2 At constant metal prices and a total growth rate

3) In millions of euros

4) To neutralize the effects of fluctuations in non-ferrous metal prices and thus to measure the actual
change in its business activity, Nexans also publishes its sales results at constant copper and aluminum
prices.

(5) As a percentage of sales

Operating margin at constant metal prices""

2004 2005 2006

33%  44%  5.8%

(H)In%
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2006 Operating margin by geographical area”

Europe 54% +30%
North America 25% +52%
Asia-Pacific 7% +73%
Rest of the World 14% +48%
(1) In %

Shareholders’ equity®

+24%

2004 2005 2006

1,049 1,278 1,589

Shareholders’ equity increased during the year following the appropriation of 244 million euros of net
profit, and the conversion into equity of 117 million euros of Nexans’ 3.125% OCEANE convertible
bonds. The company’s leverage (net debt-to-equity ratio) now stands at a comfortable 40%.

Net debt®
+69%

2004 2005 2006

295 374 633

Net debt grew by 259 million euros, primarily as a result of the surge in copper prices which led to an
estimated 270 million euro increase in the company’s working capital requirements. Nexans financed
its acquisitions (including that of the Australian company Olex) through the sale of its distribution
business and the conversion of its 3.125% OCEANE convertible bonds, thus enabling it to maintain a
healthy balance sheet.

Cash flow from operations® ©
+15%

2004 2005 2006

141 196 226

Cash flow from operations rose in 2006 despite the increase in net debt, thanks to the company’s
higher operating margin.

Net income, Group share®
+48%

2004 2005 2006

92 163 241

Net income for the fiscal year grew in line with operating margin. This figure includes a non-recurring
gain of 150 million euros from the sale of the distribution business.

1) In %

2) In millions of euros

3) Excluding restructuring costs

4 Cash flow from operations = cash flow before cost of financial debt and taxes, - interests paid, -

corporate tax, + restructurings
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THE NEXANS SHARE

Nexans share price increased by 142% in 2006
The proposed dividend is up by 20%

Nexans is listed on Euronext Paris
= Eurolist - Compartment A

= Deferred settlement service

= [SIN Code: FR0000044448

= Par value: 1 euro

Market capitalization
2,450.7 million euros at December 31, 2006

Average daily trading volume
153,335 shares in 2006

Indexes
= SBF 120: 0.20% of the index at March 15, 2007
= CAC Mid 100: 2.44% of the index at March 15, 2007

Nexans’ share price in euros, from January 1, 2006 to March 15, 2007
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Nexans’ share price B SBF 120

Stock market data (through December 31, 2006)

FIE VP

Traded volumes

Share price in euros (except ratios) 2006 2005 2004 2003 2002
Highest 97 41.44 34.60 27.09 24.30
Lowest 39.75 28.91 25.09 10.27 9.50
Year closing price 97 40.13 28.93 26.51 15.22
Change over the year +141.7% +38.7% +9.13%  +74.2% -6.11%
Change in the SBF 120 over the year +19.1% +25.2% +8.16%  +16.8% -32.3%
Market capitalization at December 2,450.70 943.35 670.89 613.15 351.90
3 1(1)

Average daily trading volume® 153,335 104,831 50,676 41,353 59,124
Number of issued shares at December 25,264,955 23,507,322 23,189,947 23,128,972 23,121,472
31

Share turnover® 0.65% 0.49% 0.29% 0.24% 0.33%
(1) In millions of euros

2 In number of shares

3) Daily average over the year
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Net dividend"
+20%

2004 2005 2006

0.50 1.00 1.20

(1) in euros

Earnings per share'"
+33%

2004 2005 2006

4.39 7.73 10.25

(1) in euros

Changes in capital in 2006

Number of shares at December 31, 2005 23,507,322
Cancelled shares -2,221,199
New shares issued* 3,978,832
Number of shares at December 31, 2006 25,264,955
Stock options 1,462,775
OCEANE convertible bonds 3,794,037
Number of fully diluted shares at December 31, 30,521,767
2006

Average number of shares in 2006 used to calculate

- Basic EPS 23,529,530
- Fully-diluted EPS 27,787,767

*Breakdown of new shares issued:

- Conversion of Nexans 3.125% 2004 OCEANE convertible bonds: 3,534,160
- Capital increase reserved to employees: 65,797

- Stock option exercises: 378,875

Ownership structure at March 15, 2007
= Total number of shares: 25,420,405

= Total number of voting rights: 26,787,602
= Estimated number of shareholders: Approximately 50,000

Capital
Institutional shareholders, France 24.5%
Institutional shareholders, Europe (excl. France) 37.2%
Institutional shareholders, US 25.6%
Institutional shareholders, Rest of the World 1.9%
Individual shareholders 8.4%
Employee shareholders 1.2%
Non-identified shareholders 1.2%

Shares registered in the name of the same holder for at least two years carry double voting rights.

A shareholder’s voting rights are limited to 8% in the case of single voting rights and 16% in the case
of double voting rights of the voting rights attached to shares present or represented when voting on
resolutions at an Annual Shareholders’ Meeting.
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Per share data

In euros (except ratios) 2006  2005° 2004  2003°  2002°

Net assets'” 6139  56.42  46.64 4501  46.73
EPS® 1025  7.73 439 0.06 (1.78)
Diluted EPS® 8.93 6.63 4.02 0.06 (1.78)
PER" 9.5 5.25 6.60 - -

Net dividend® 1.20 1.00 0.50 0.20 0.20
Dividend yield” 12%  25%  1.7%  0.0%  13%

) In euros

2) Proposed to the Annual Shareholders’ Meeting on May 10, 2007 for distribution on May 15, 2007

3) IFRS data, restated for the change relating to the recognition of non-ferrous metal inventories

4) Shareholders’ equity attributable to Group shareholders divided by the number of shares outstanding on
December 31

%) Based on the weighted average number of shares outstanding

6) Earnings per share if all convertible securities (warrants, convertible bonds, stock options, and rights) are
exchanged for common shares, which would increase the number of shares and consequently reduce net
earnings per share.

7N Based on the December 31 share price

®) 2006 dividend proposed to the Annual Shareholders’ Meeting on May 10, 2007

SHAREHOLDER INFORMATION AND SERVICES

Nexans strives to earn the loyalty of its shareholders by consistently improving its performance, so
that its share price climbs and the company can continue to increase its dividend. Nexans is also
concerned with good corporate governance, and provides its investors with faithful, transparent
information, while putting all its efforts into keeping its commitments.

A wide range of financial information

Nexans strives to earn the trust of its shareholders, and provides regular, complete and transparent
information using a variety of means for different shareholder needs.

The Group publishes an Annual Report-Reference Document, a shorter version called an Activity
report, and two Shareholders’ Newsletters, one in the spring and one in autumn. These documents give
insight into the Group’s operations, as well as a commentary on the Group’s results and other
important issues.

All Nexans’ shareholder information is available on the Group website, www.nexans.com, with a
Shareholders Corner under “Financial Information” on the home page.

Regular meetings with Nexans shareholders

The Group gave four presentations for individual shareholders during the year, at Versailles, Tours,
Lyon, and Montpellier, and organized a visit to the Charleroi site in Belgium.

Furthermore, Nexans’ senior executives regularly hold meetings with analysts and investors.

Securities services

Nexans’ securities services are provided by Société Générale,

32 Rue du Champ de Tir,

BP 81236, 44312 Nantes Cedex 3,

Tel. +33 (0)825 820 000, Fax +33 (0)2 51 85 53 42.

Registered shares are not subject to safe custody fees, and may receive double voting rights after two
years. They also allow the shareholder to receive invitations to the company’s shareholder meetings
and a personal mailing of information about the company. Investors wishing to purchase pure
registered shares should contact their financial intermediary, who will then obtain the necessary
registration documents from Société Générale.
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Financial calendar

May 10, 2007 : Annual Shareholders’ meeting

May 15, 2007 : Payment of the dividend

April 26, 2007 : Publication of 2007 first quarter sales
July 25, 2005 : Publication of 2007 first half sales
Individual shareholders’ information meetings

March 15, 2007 : Marseille

March 22, 2007 : Cable presentation session, in Paris
April 26,2007 © : Brest

June 12,2007 © : Lille

November 19, 2007 ® . Bordeaux
November 29, 2007 @ Strasbourg
®) these dates are subject to change

Shareholders’ contact

Request for information or documents may be addressed to:

Investor Relations Department

16 rue de Monceau — F - 75008 Paris

Tel.: +33 (0) 1 56 69 84 56

Fax: +33 (0) 1 56 69 86 40

e.mail: investor.relation@nexans.com

Our financial information is also available on the Group’s website: www.nexans.com

STRATEGY AND GOALS
The new 2007-2009 strategic plan

A more profitable, resistant and focused company
Nexans reached the goals of its 2005-2007 strategic plan one year ahead of schedule, and in January
presented the Board of Directors with its new plan for 2007-2009.

This new plan was developed after an in-depth review of the company’s businesses, which analyzed
each one in terms of its profitability and growth potential, business cycle, and competitive positioning.

Nexans has set itself four key goals for 2009:

= Increase profitability;

= Capitalize on long-term business cycles markets;

= Focus on a smaller number of businesses and market segments
= Develop more synergies between activities

Energy infrastructure, industry, and buildings: the core activities of Nexans’ strategy
Nexans is a global player in infrastructure, industry, and buildings, and plans to focus its future
business development on the energy sector.

The company will strengthen its position in the energy infrastructure market by offering an enhanced
range of products, penetrating new, profitable regional markets, and promoting a customer-focused
culture among its employees.

# The infrastructure market offers unprecedented prospects for expansion in every region of the

world. Power networks and transportation networks are benefiting from major modernization
programs in developed countries as well as a boom in emerging countries. The average annual
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investment in energy production, transmission, and distribution between 2001 and 2030 is predicted to
be around 530 billion dollars'®.

# The industry market, which is tied closely to global economic growth, is benefiting from buoyant
activity in many sectors. Nexans has selected eight priority segments on which to focus its efforts:
petrochemicals, nuclear energy, railway equipment, automobiles, shipbuilding, material handling,
robotics, and electronics. The company has also set up specific sales organizations and technical
support teams to better penetrate and serve each of these market segments.

# The building market is being fuelled by an upbeat climate in Europe, despite a temporary
slowdown in North America. In rapidly-developing countries, this market offers Nexans a base from
which it can expand into other markets.

Telecom infrastructure and Local Area Networks: complementary activities and targeted
business development

= In telecommunications networks, Nexans’ strategy will be based on promoting high-performing,
copper cable solutions for xDSL applications®. The company’s optical fibers cable operations will be
targeted towards niche markets, consistent with the small market share Nexans has in most
applications. Its efforts will focus on a dedicated offer for FTTH® which provide high-speed internet
connections.

* In LAN® markets, Nexans synergies are limited by the fact that this market requires a regional
business strategy. Therefore, the company will use a selective approach backed by high value-added
products and services.

Electrical wires and wirerods: upstream operations to supply the company

Nexans’ electrical wires and wirerod operations allow it to control the quality of its supplies. However,
due to the jump in copper prices, these operations now incur very high costs which have not been fully
offset by the margins on sales to outside customers. Therefore Nexans has decided to gradually
streamline these operations so that they eventually serve to supply only the company.

Goals for 2009

In light of the growing percentage of sales of higher value-added products, the profitable revenue
growth in the industry market, and the continued, successful restructuring efforts, Nexans has set four
main goals to be realized by 2009 — the final year of its new strategic plan (at constant perimeter and
exchange rates, and an equivalent economic climate).

= Consolidated revenues close to 5 billion euros at constant metal prices, which represent an average
annual organic growth rate of 6% (excluding the scaled-back operations in the electrical wires and
wirerod businesses)

= Operating margin of 7.5%

= Pre-tax ROCE of 13%

(]
3)

Estimate from the International Energy Agency (IEA)

xDSL, Digital Subscriber Line — xDSL technologies allow high-speed data transfer through copper
cables in a public switched telephone network.

FTTH, Fiber-to-the-Home — FTTH refers to the installation and use of optical fiber from a telephone
switch directly into the subscriber’s home. It allows connection speeds of up to 100 Mbit/s in both
directions. FTTH is used primarily in urban areas in South Korea, Japan, the US, and some large
European metropolitan areas.

LAN, Local Area Network — LANs are communication systems used to link PCs and peripheral devices
that are located within a few kilometers of each other. The main types of cables used are coaxial cables,
optical fibers, and twisted pairs.

For additional information, please refer to the Board of Directors Management Report on pages 75 to
76.

Q)

®

(©)
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= Positive cash flow (after capital expenditures, changes in working capital, and dividends) starting in
2008. This includes planned capital expenditures of 500 million euros over three years, 30 million
euros per year of restructuring costs, and a dividend payout of 30% of earnings from continuing
operations.

The company’s expected sales growth will require considerable financial and human resources.
Nexans plans to invest over 500 million euros in its manufacturing facilities between 2007 and 2009,
of which over 400 million euros will be spent in three priority areas: energy infrastructure, industry,
and buildings.

NB: for 2007, Nexans aims an increase in sales at constant metal prices of approximately 4% (taking
into account the decision to reduce its exposure to the electrical wires sector), an improvement in its
operating margin (the level of which is always difficult to determine at the beginning of the year), and
a neutral cash flow'” situation.

2006 RESULTS BY BUSINESS®

ENERGY CABLES
e 67% of Group sales (up 11.3% from 2005)
e  90% of Group operating margin (up 47% from 2005)

Positions

Nexans has excellent market positions in the energy networks markets in Europe and North America,
and in Asia-Pacific following the 2006 Olex acquisition. The company is a global leader in
shipbuilding, railway, and petrochemical cables.

2006 results

Sales in the energy business reached 2,983 million euros in 2006, representing an organic growth of
11.3%. The Olex acquisition was neutral at December 31, 2006 because Olex was consolidated into
the Group on this date. The energy business’ operating margin surged 47% to 233 million euros in
2006. Sales of high-voltage submarine and umbilical cables were very strong.

In the building market, price increases and buoyant demand allowed the company to improve its
profitability. The residential segment remains strong in Europe, most notably in the Netherlands,
Spain, Greece, and Turkey, while in North America, higher prices offset a slowdown in volumes in the
second half. Industry cables continue to see profitability recover on the back of more sales to high
value-added segments, such as shipbuilding and offshore platforms. Finally, sales of automotive and
railway cable harnesses and cables for material handling, petrochemical, and nuclear market segments
remained solid.

Trends

Nexans is a global player in cables for infrastructure, industry, and buildings, and has decided to focus
its business development on energy applications.

= The energy infrastructure market has a solid outlook around the world, due to needs for network
reliability, modernization, development, and interconnection. Submarine high-voltage cables will be a
major growth driver as large-scale projects get underway. Soaring energy prices are encouraging
exploration deeper and further out, while energy needs and environmental regulations are prompting
investments in alternative energies, such as wind energy, which require complex cable systems.
Nexans is present in the entire value chain, and has made unquestionable technological advances in all
these applications.

@ Cash flow after changes in working capital, capital expenditure and dividends.

For comparison purposes, the sales figures given in this section have been calculated at constant metal
prices, perimeter, exchange rates and accounting methods.
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= In the industry cables market, Nexans provides advanced solutions to eight priority segments:
petrochemicals, nuclear energy, railway automotive, shipbuilding, material handling, robotics, and
electronics.

= In the buildings market, Nexans is one step ahead of the expected changes in EU standards with
high-performing fire-resistant cables and fire-reaction cables.

TELECOM CABLES
e 14.5% of Group sales (up 1.7% from 2005)
e 18.6% of Group operating margin (up 104% from 2005)

Positions

Nexans is extremely well-positioned in Europe, especially in cables for public telecom networks, and
in LAN cables in the US. In high-growth Asian markets such as China, Korea, and Vietnam, the Group
has strengthened its market presence and boosted sales. And thanks to its performing products for
high-bandwidth transmission and connectivity, the Group also has a strong position in local loops,
ADSL, and xDSL technologies.

2006 results

Sales from the telecom business totaled 648 million euros in 2006, representing an organic growth rate
of 1.7%. Operating margin leapt 104% to 48.4 million euros, thanks to a more favorable product mix
and cost cutting efforts.

Sales of fiber cables were strong in Northern Europe due to expanding local loop networks, while
sales to profitable niche markets such as xDSL and TriplePlay continued to climb. However, sales of
cables for public networks slid in the wake of plunging demand for ADSL cables in Europe.

Sales volumes of LAN cables edged up slightly, but these products’ profitability improved
substantially in Europe following the company’s restructuring efforts, and in North America due to a
sales strategy focused on high value-added products.

In electronic cables for industry, demand remains vibrant in the aerospace and geophysics sectors.

Trends

In the telecom business, Nexans is continuing to implement a selective strategy focused on promoting
high-performing solutions.

= The booming market for high-speed internet access has prompted operators to invest in xDSL
networks able to meet growing user needs. Companies’ demand for broadband shows no signs of
slowing down, and the number of cable subscribers continues to multiply.

= Growth drivers for Nexans going forward include unbundling, co-existing and complementary
copper and fiber optics networks, local network expansion, second lines in European households for
internet access, and telecom infrastructure-building in developing countries. Nexans is well-positioned
in all these areas. The company is a member of FTTH Council Europe, an association promoting the
deployment of high-speed optical fiber networks throughout Europe, and has already developed a
complete set of cables, connectors, and cords in anticipation of future industry standards.

ELECTRICAL WIRES
e 18.1% of Group sales (up 3.1% from 2005)
e Negative Group operating margin

Nexans mainly manufactures bare electrical wires, which are the base product of the cable industry. A
large portion of its production is used by the company’s cable manufacturing plants, which can ensure
the quality of their supply.

Winding wires are used as magnetic parts in engines, household appliances, cars, etc., and are sold to
mainly to parts suppliers in the automotive, railway, and aerospace sectors.

Nexans signed an agreement to sell this business in January 2007.
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2006 results

Sales from the electrical wires business rose 3.1% (at constant perimeter and exchange rates) to
802 million euros.

The wirerod business saw modest growth in demand from customers in Europe combined with a sharp
drop in demand from North America during the second half of the year.

In bare electrical wires, sales of commonplace products fell while sales of special products surged,
mainly in the automotive sector. Winding wire sales benefited from energy infrastructure investments
in Canada and China.

Operating margin from the electrical wires business decreased from 6 million euros in 2005 to a loss
of 4 million euros in 2006.

Trends
Nexans plans to gradually rationalize this business so that it eventually supplies only the company, in
order to reduce the company’s exposure to copper prices.

OUR ACTIVITIES IN 2006
GROWTH AND EXPANSION

Against a backdrop of soaring raw materials and energy prices, Nexans secured its global leadership
position in the cable industry and boosted its operating and financial performance. The Group stepped-
up its manufacturing improvement program, continued to grow sales aggressively in the energy sector,
anchored its position in several priority market segments, and balanced its geographic footprint with
the acquisitions of Olex, the leading cable manufacturer in the Asia-Pacific region, Confecta, a Swiss
maker of high value-added harnesses for the railway industry, and The Valley Group in the United
States (in early 2007), a provider of real-time thermal rating technology for overhead power
transmission lines, as well as the creation of a joint venture in Japan with Viscas to manufacture high-
voltage submarine cables.

EUROPE!?

Jump in sales and profitability

68% of Nexans’ sales and 54% of its operating margin came from Europe. Sales in the region (11.4%
of which were outside France) jumped 8.5% in 2006 at constant perimeter and exchange rates, while
the operating margin bounded 38%.

Sales""
+1.3%
at constant metal prices and exchange rates

2004® 2005 2006

2,909 2983 3,021

© For comparison purposes, the sales figures given in this section have been calculated at constant metal

prices, perimeter, exchange rate and accounting methods.

Austria, the Baltic States, Belgium, Bulgaria, Croatia, the Czech Republic, Denmark, Finland, France,
Germany, Greece, Hungary, Ireland, Italy, the Netherlands, Norway, Poland, Portugal, Romania, Serbia,
Slovakia, Slovenia, Spain, Sweden, Switzerland, the United Kingdom.

(10)
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Operating margin"
+30%

2004® 2005 2006

81 108 140
(1) in millions of euros
2) 2004 data are at 2005 metal prices and exchange rates

14,372 employees
Plants in 17 countries

SALES
+8.5% at constant perimeter and exchange rates

Economic climate

Low-voltage cables for the building market enjoyed robust demand across Europe, especially in
France, Spain, and all the Nordic countries.

Strong demand for power cables, most notably for industry and infrastructure, largely offset sluggish
sales in the Telecom network business.

Nexans also benefited from medium- and high-voltage power network expansions related to a higher
level of cross-border connections between countries. Sales of submarine and umbilical cables were
driven by large interconnection projects and a dynamic oil and gas market, while sales of industry
cables and harnesses also picked up throughout the region.

Improved performance

Europe had a very good year 2006 in terms of sales and profits. The region benefited from a favorable
economy, which fuelled both domestic and international markets, more efficient, productive
manufacturing and logistics operations, and structured sales efforts, especially those targeted towards
Nexans’ priority segments that were chosen for their growth potential and high margins.

In January 2006, Nexans sold its distribution business in Switzerland for a gain of 149 million euros as
part of its strategy to focus on its core businesses.

Necessary capacity and productivity investments were made, along with restructurings at
manufacturing sites in France, Belgium and the United Kingdom. 48 million euros were provisioned in
2006 for the restructurings, and 112 million euros were spent to support the strong demand for high-
voltage, medium-voltage, and umbilical cables for energy networks, as well as developments in the
company’s priority market segments.

2006 also saw Nexans complete a targeted acquisition with the purchase of Confecta, a leading Swiss
supplier of industrial harnesses for the railway and manufacturing sectors in Europe. Confecta
generated revenues of 27 million euros in 2006 and has 180 employees.

Enhanced manufacturing operations and greater capacity

Nexans carried out significant restructuring efforts in 2006. The company closed a
telecommunications cable plant in Opglabbeek, Belgium, and halted catenaries production at a plant in
Marseille, France. Railway harness operations at Nuremberg, Germany, were transferred to a site in
Hempsdorf, Germany, owned by Confecta, a specialist in these products. The production of LAN
cables at Abbey Wood, UK, was successfully transferred to Turkey due to fierce competition from
Chinese imports.

Nexans also made significant investments to boost the operating performance of all its plants.
Production capacity was increased in several areas, including automotive cables in Romania, cables
for the petrochemical market, and high-voltage submarine and umbilical cables in Norway; capacity at
the Halden, Norway, plant will grow by over 50% in 2007.
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In Japan, Nexans acquired a majority stake in a joint venture with Viscas, which will give it access to
the Japanese company’s high-voltage submarine cable production plant in Tokyo Bay — one of the
best-equipped manufacturing facilities in the world for these types of products.

Indeed, to further serve the booming submarine cable market, Nexans made a strategic move by
purchasing the cable-laying vessel C/S Nexans Skagerrak. Submarine cable installation is often
included in the company’s supply contracts, and there are only two ships in the world that can do this
profitably while meeting technical specifications. Now that Nexans now owns rather than leases one
of them, it is even-better-positioned to profit from the expected market growth.

New records in high-voltage submarine cables

In 2006, Nexans’ Halden plant saw record orders from Europe, the US, Africa, the Middle East, and
China. The year was once again filled with worldwide technological breakthroughs in high-voltage
submarine cables.

One of Nexans’ innovations was Uflex, a state-of-the-art software package that allows its engineers to
accurately predict the stress and fatigue behavior of the complex umbilical cables that they design and
install for oil and gas fields.

Robust sales for the building market and power distribution networks

Sales of medium-voltage cables and accessories for power distribution networks continued to climb in
2006, and Nexans made substantial logistics improvements in order to better use its full production
capacity to supply several countries. For example, Sweden, which is in the process of burying its
power lines following the large storm in January 2005, was supplied by Nexans manufacturing sites in
Norway, France, Switzerland, Italy, and Greece. In the United Kingdom, utilities are upgrading their
medium-voltage power networks ahead of the 2012 Olympic Games.

Sales of low-voltage cables for the building market rose sharply on higher volumes combined with
favorable prices.

Stronger market position in special cables

Nexans’ special cables, manufactured in Germany, France, Switzerland, and Sweden, had an excellent
year thanks to positive momentum in many strategic segments, including oil and gas, nuclear power,
material handling, robotics, automotive, shipbuilding, railway, and fire safety.

In fact, in the area of fire safety, Nexans is already prepared for the new European Commission
Construction Products Directive (CPD), which will set new fire reaction and fire-resistance standards
for all cables. In 2005, the company launched a new range of halogen-free cables with improved fire
reaction properties, ALSECURE®, and a range of fire-resistant cables that ensure the continued
operation of safety systems during emergency conditions, ALSECURE® PLUS. These new products
were introduced in France, Benelux, Spain, Denmark, and Sweden. In 2006, a customized range of
ALSECURE" cables was developed for and launched in the United Kingdom, which has a particularly
strong yet demanding market for safety cables.

Outlook

Going forward, Nexans will be able to rely on manufacturing facilities optimized to serve the major
European markets, an extensive range of products and services, and a proactive sales organization
ready to seize the many opportunities offered by an enlarged Europe and export markets.

Several capacity increases are either underway or planned within the next three years to supply the
surging demand, whether it be for high-voltage submarine and umbilical cables in Norway, power
accessories in Germany, or special cables and harnesses in Eastern Europe. Nexans also plans to
increase its production capacity for halogen-free materials and copper recycling.
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NORTH AMERICA"Y

Healthy results from almost all activities

North America accounts for 18.3% of Nexans’ sales and 24.6% of its operating margin. At constant
perimeter and exchange rates, sales increased by 4.7% in 2006, and the operating margin improved by
48%.

Sales”
+4.6%

2004® 2005 2006

726 777 813

Operating margin"

+52%

2004”2005 2006

31 42 64
(1) In millions of euros
(2) 2004 data are at 2005 metal prices and exchange rates

1,960 employees
Plants in 3 countries

SALES
+4.7% at constant perimeter and exchange rates

Economic climate

In 2006, Nexans benefited from a buoyant economy across North America. The power network
business in Canada in particular had a solid year. However, the company’s electrical wires business
was hurt by a slowdown in North American demand in the second half.

The buildings business in the US also posted a weak second half, although prices remained high.
Demand in the shipbuilding and aerospace market segments held up well, while that for power cables
grew substantially thanks to transmission and distribution network upgrades and large interconnection
projects between the United States and Canada.

In the telecom business, Nexans enjoyed healthy demand which helped drive sales of its high value-
added LAN cables.

A very good year

All of Nexans’ North American businesses posted solid results in 2006, except for electrical wires. In
power cables, profitability increased substantially. Sales also pushed ahead in low-voltage cables for
the building market, despite a dip in volumes in the second half. However, local network cables saw
overall sales decline, although sales of higher value-added products climbed and helped lift profits.
The LAN optical fiber cables business continued to push ahead and improve profitability through the
use of new manufacturing technologies. In shipbuilding and aerospace market segments, sales leapt
12% in the face of stiff competition. Sales of high-technology cables made in Nexans’ European and
Asian plants exceeded 80 million euros; these products are destined primarily for the petrochemical
industry, shipbuilders, power utilities, and robotics applications.

Increased production capacity
Nexans installed a new production line to manufacture aerospace cables for Airbus at its Elm City
plant in North Carolina. The company will also able to offer a wider range of residential and industrial

an Canada, the United States, Mexico, Central America, and the Caribbean.
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building cables, thanks to investments made in 2005 and 2006 at its Fergus, Canada, and Chester, US,
plants.

Outlook

The outlook for the North American market remains buoyant, and Nexans plans to strengthen its
position in the region. The company plans to focus on supplying cables for power networks, as energy
utilities will be making sizable investments in the near future to upgrade their distribution and
interconnection grids so as to comply with the 2005 Energy Act.

Sales of cables for telecom Local Area Networks should continue to climb and shift towards higher-
end products offering advanced bandwidth.

In 2007, Nexans will finally reap the benefits of the capacity enhancements it undertook in 2005 and
2006 that were aimed to expand the range of residential and industrial building cables it sells in the
North American market.

ASIA-PACIFICY?

A surge in profitability and a greater presence

Not including the Olex acquisition'”, the Asia-Pacific region accounted for 6.3% of Nexans’ sales and
7% of its operating margin in 2006. At constant perimeter and exchange rates, sales in the region grew
6.3% and the operating margin grew by 62%.

Sales®
+7%

2004”2005 2006

232 259 277

Operating margin"

+73%

2004® 2005 2006

10 11 19

(1) In millions of euros
2) 2004 data are at 2005 metal prices and exchange rates

2,459 employees
12 plants in 5 countries

SALES
+6.3% at constant perimeter and exchange rates

Economic climate

The developing Asian economies continued to grow at a healthy pace, which translated into strong
demand for cables in all markets amid fierce competition. However, Nexans could not benefit fully
from this positive climate due to difficulties in offsetting the higher copper prices, particularly in
China and Vietnam. In the developed countries, Australia saw continued hefty investments in
telecoms, industry, buildings, and power networks.

Doubled presence in the region
Nexans’ production sites in China, South Korea, Japan, and Vietnam export to other ASEAN
countries, Australia, Oceania, and Eastern Russia. The Group strengthened its manufacturing and sales

(12)
(13)

South-East Asia, Australia, China, South Korea, India, Japan, New Zealand, Oceania, Vietnam.
Olex was consolidated on December 31, 2006
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resources in the region with the purchase of Olex, the leading power cable maker in Australia and the
Asia-Pacific, and a new joint venture formed in Japan with Viscas to manufacture high-voltage
submarine cables (Nexans is the majority owner with a 66% stake). Through these strategic
transactions, Nexans has doubled its presence in the Asia-Pacific. In addition, the Group reinforced its
manufacturing operations in Vietnam by opening a third plant, jointly-owned with another company, to
make low- and medium-voltage power cables, and industrial and equipment cables.

The high value-added choice

In order to face heavy price pressure, Nexans decided to focus on high value-added segments such as
shipbuilding, automotive, railway, and telecommunications.

For example, in China, sales of telecom cables for Local Area Networks and special cables
skyrocketed, as did sales of shipbuilding and material handling cables manufactured at Nexans’
Shanghai plant that opened in 2005.

In Korea, Kukdong Electrical Wires saw robust sales growth in shipbuilding cables, an area where
Nexans is a global market leader. Kukdong’s other two plants manufacture power cables for buildings
and medium-voltage grids, telecom cables, and cables for the booming automotive market.

Outlook

Nexans’ sales in the Asia-Pacific region should continue to climb as the company focuses on high-
technology, high value-added products, and leverages its enhanced manufacturing and sales resources
following the Olex acquisition and capacity increase in Japan.

China, which will host the 2008 Olympic Games and 2010 World Expo in Shanghai, is accelerating its
investments in all areas including energy distribution, telecommunications, and transportation. The
development of high-speed trains, construction and expansion of around 100 airports, and programs in
shipbuilding and civil nuclear power all offer significant opportunities for Nexans.

The Group plans to increase its production capacity in China for high value-added telecom and LAN
cables, and reinforce its operations in Vietnam for both the domestic and export markets.

OTHER REGIONS"?

Encouraging results in a rapidly-growing region

The Rest of the World region accounted for 7.4% of Nexans’ sales and 14.2% of its operating margin
in 2006. At constant perimeter and exchange rates, sales in the region soared 17% and the operating
margin leapt 48%.

Sales”
+17%

2004”2005 2006

213 283 331

Operating margin"
+32%

2004® 2005 2006

12 28 37
(1) In millions of euros
2) 2004 data are at 2005 metal prices and exchange rates

2,359 employees
6 production sites in 5 countries

(4 South America, Russia, the Commonwealth of Independent States, Turkey, Morocco, Egypt, Lebanon,

the Middle East, Pakistan, South Africa, Ghana, Nigeria
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SALES
+17% at constant perimeter and exchange rates

Economic climate

The Rest of the World region comprises South America, Africa, the Middle East, Russia, and the
Former Soviet Republics. Many countries in this region contributed to Nexans’ revenue growth in
2006, including Morocco, Turkey, and Lebanon. The abundant oil and gas resources owned by
countries in the Middle East and Central Asia have enabled them to accelerate their industrialization
efforts and energy and communications network interconnections — large projects in which Nexans is
actively involved.

Stepped-up capacity in Morocco, Turkey, and Brazil

Sales in Morocco skyrocketed, fuelled by vibrant demand for power transformers and cables for
energy networks, buildings, and automotive — all areas in which Nexans has stepped-up its
manufacturing capacity.

In Turkey, production multiplied following the transfer of operations from the UK and Ireland, while
sales proved robust thanks to dynamic residential and export markets. The company also made
capacity investments for energy cables.

Nexans continued to enrich its product offer in Brazil. The manufacture of copper power, building, and
industry cables started in early 2007 and will round out the existing production of telecom and
aluminum overhead power cables.

Refocused manufacturing in Lebanon and Egypt

Liban Cébles was able to grow sales and maintain excellent profitability in 2006, despite the political
turmoil and war which gripped the country. Its manufacturing facilities were oriented towards
producing power cables and special cables for the oil and gas industry. The same transition was made
at the ICC plant in Egypt. Exports from Lebanon to the Gulf countries and Russia grew markedly and
most of the Egypt plant’s exports were sent to Eastern Africa. In 2006 Nexans signed an agreement
with East African Cable, whose sales network extends across the entire Great Lakes area.

Outlook

Nexans has considerable potential in these countries, and has focused its operations on the most
profitable sectors: energy production and distribution, oil and gas, automotive, railway, and buildings.
The company enjoys sizable market share in each large region, and has made capacity investments and
increased their export potential.

The outlook remains positive in South America and Russia, and is especially promising in the Middle
East. The six countries of the Gulf Cooperation Council plan to establish a single market by 2008 and
a single currency by 2010, and inject 700 billion dollars into their economies between 2006 and
2010"Y. These investments will be allocated among the hydrocarbon sector, infrastructure
development, and real estate.

Meanwhile, Nexans’ first plant in Russia for manufacturing power network cables should be up and
running by the end of 2007. The company also plans to enhance its high-performing, competitive
manufacturing facilities for the automotive industry in Morocco and for power, petrochemical, and
halogen-free cables in Turkey.

OUR IMPROVEMENTS IN 2006
PROGRESS AND COMMITMENTS

» By making customers the focus of the company, so as to understand their needs and develop
innovations that meet them more effectively;
» by helping employees develop their potential and building employee commitment;

13 Source IMF.
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» by improving the efficiency and productivity of our operations;
» by using more sound, cost-effective, and environmentally-friendly manufacturing processes; and
» by designing more durable products and recycling solutions...

...Nexans has strengthened its outlook for growth and performance.
UNDERSTAND AND SATISFY OUR CUSTOMERS

Nexans innovates continuously in order to maintain its technological leadership, become more
competitive, and consistently add value for its customers. The Group has set up new R&D
organizations designed to better predict and more fully satisfy its customers’ needs.

A global R&D organization...

Organized globally, present locally, Nexans is up-do-date with both national and international
standards, and is a major player in international standards-setting. The Nexans Research Center
(NRC), which partners with renowned universities and research institutions, makes use of advantages
in fundamental research. Its employees in Lyon and Nuremberg work on researching and improving
cable components (sheath, conductor, and insulation).

Nexans’ applied research is conducted in eight Competence Centers focused on the Group’s core
businesses and specialized by product or technology. They are located in Europe and North America,
with their research applied around the world, and have 15 specialized test and trial laboratories.
Nexans’ Technical Management Department coordinates the sharing of technological advancements
across the Group, and ensures that managers meet on a regular basis.

... serving our customers

Optimizing designs, providing simplicity through innovation, enhancing products’ technical
performance, cutting costs, and speeding time-to-market are permanent goals. The main research areas
are: polymer properties for insulation and sheath compounds, to improve cable reliability in complex
or extreme environments; fire-resistant and flame-retardant properties for low- and medium-voltage
cables; and weight and volume reduction for aerospace, space, and automotive applications. Most of
the Group’s inventions are patent-protected.

Recognized technological leadership

Nexans is at the leading edge of many of tomorrow’s technologies.

For example, in power cables, Nexans is a benchmark in high-temperature superconductivity, high-
voltage submarine cables, umbilical cables for offshore platforms, cabling systems for wind energy
production and distribution, etc. In 2006, the Group introduced a system that protects power lines
against electricity robberies and a superconducting current limiter that safeguards medium-voltage
power lines, so as to avoid any possible domino effect that could lead to a major outage.

In telecoms, Nexans offers systems including micro-blown optical fiber cables, high-bandwidth LAN
cables, and plastic optical fiber for Fiber-to-the-Home applications.

For industrial applications, Nexans offers a series of innovative cables and cabling systems, including
extremely high-temperature cables for automotives and reliable material handling solutions
incorporating powerful and fast-moving trolleys, cranes, and loading systems. In 2006, Nexans
developed the DuoTrack, a duplex copper/optical fiber data cable used in railway signaling. The
DuoTrack is robust, cost-effective, and easy to lay along railways. As another example, Nexans
developed a highly resistant cable for high-speed industrial cameras.

Innovation in step with customer needs

Nexans strives to develop solutions the value of which is recognized by customers and offers decisive
advantages. The Group’s new R&D organization puts customers at the core of its efforts, in order to
better understand their needs, speed time-to-market for new innovations, and offer new services.
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In 2006, Nexans created a team of Customer Technical Interface (CTI) technicians to serve customers
in the automotive, rolling stock, material handling, and shipbuilding market segments. These
technicians are familiar with all the Group’s R&D resources, and visit customer sites with Global
Product Managers in order to pinpoint customers’ needs and develop effective solutions more quickly.
CTI technicians serve as the communication interface between customers’ technical teams and
Nexans’ R&D staff. With this approach, Nexans can enhance its proposals, adapt its R&D efforts to
changes in customers’ plans and requirements, and undertake joint development projects with
customers to innovate in step with their needs.

Nexans also bolstered the synergies among its sales, marketing, and R&D staff by initiating special
Technical Days and Global Product Manager meetings, which allow employees to discuss customers’
requests and the customized solutions they developed.

Specialized application centers

Nexans is a technology partner to its customers, and relies on an in-depth understanding of their
applications to provide solutions that boost performance and lower costs. Several Group’s production
sites have application centers that refine and test cables under actual-use conditions. Two new
applications centers were built in 2006, one for automation systems in Nuremberg, Germany, and one
for material handling in Lyon, France, which come in addition to one for LANs in New Holland, USA,
and one for xDSL in Santander, Spain. These centers are largely open to Nexans’ customers wishing to
test their equipment. They speed time-to-market, enable comparative trials, and prove that Nexans’
cables and cabling systems effectively meet — and often exceed — customers’ expectations.

Innovation at Nexans goes beyond technology and extends into customer service as well, whether for
offering design assistance, ready-to-install cables and harnesses, optimized inventory management and
logistics chains, or full cable recycling platforms.

Key figures

- 1 international research center

- 8 competences centers

- 450 scientists, engineers and technicians
- 420 patent families

- 1.2% of sales invested in R&D

R&D spending
(in millions of euros)
2006 2005 2004
54.6 53.6 47
Number of patents filed
2006 2005 2003
59 57 63

MOTIVATE EMPLOYEES AND DEVELOP THEIR SKILLS"®

Developing skills, encouraging a customer focus, building commitment, sharing knowledge and best
practices, and providing the resources necessary for business growth and evolution — by building up its
employees and helping them realize their potential, Nexans ensures its continued international
expansion.

(1) Note: Key employee data are given on pages 94 to 99 of this Prospectus.
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Predicting human resources needs

To drive its growth and prepare for the future, Nexans supports its employees by helping them develop
skills in line with the company’s needs and encouraging manager mobility.

Nexans’ Human Resources Department sets common policies and procedures and coordinates certain
issues such as manager career development, compensation policies, workplace safety, employee access
to IT systems, and performance reviews.

The Group is also managing its future skills needs and career paths more effectively. It has set up a
Group-level Career Management Committee and encourages country divisions to set up similar
Committees. Nexans also promotes annual performance reviews for each employee.

Attracting talent and encouraging mobility

Recruitment is another of the company’s growth drivers. Nexans hired 3,086 employees in 2006,
preferring young graduates able to work in an international environment. It also strengthened its
central marketing and finance staff and its pool of future managers through an emphasis on local
recruitment. Nexans increased its presence and recruitment efforts at major engineering schools,
especially in Norway and the US.

The company also favors internal promotions and employee mobility. In 2007, all available
managerial positions will be accessible online through a job database centralizing the open jobs in
each country.

Promoting training and facilitating knowledge transfer

Training enables each employee to improve his or her performance and build the skills needed to make
the Group’s strategy a success. It encourages and facilitates the sharing of best practices, and unites
employees around common values, goals, and methods.

Nexans sponsored a fourth executive training program in 2006, which was led by the European School
of Management (ESCP-EAP) and the Group’s senior managers. Nexans also set up a management
training program for supervisors and technicians in the Asia region, and continued to roll out
the Sales+ program to its 650 sales men and women around the world. Finally, Nexans decided to
open a Nexans University designed to promote the Nexans Way internationally, in all the main fields
of management. The Group recruited a Director at the end of 2006 to spearhead this project.

Workplace health and safety: a focus on prevention

Nexans is committed to protecting its employees’ health and safety, and has processes in place to make
sure that all the equipment and installations at each site are completely secure. The Group has
implemented programs with high standards. For example, the Denizli and Tuzla plants in Turkey
obtained OHSAS 18001 certification for their safety management system. In Norway, the HMS i
Hundre program targets zero accidents by the Nexans Norway 100th anniversary in 2015 (compared
with 12.5 accidents in 2005). This program was launched through a major information campaign
designed to increase employees’ safety awareness in all their activities, both at work and at home. The
number of accidents at Nexans Norway has already dropped 32% since 2005.

These efforts have succeeded in decreasing the number of workplace accidents across the Group by
around 10% in 2006.

An open labor dialogue

Through Newco, the Nexans European Work Council representing 13 countries, the Group maintains
an open dialogue with labor union representatives. Newco meets twice a year. In 2006, discussions
were centered primarily on the acceleration of the company’s manufacturing improvement program
and its implications for employees, as well as the Group’s strategic plan.

When Nexans is required to restructure its operations, it helps employees find new jobs either within
or outside the company by offering training and personalized support if needed. For example, in 2006
Nexans signed an agreement with labor unions in Germany to safeguard threatened jobs by increasing
the number of working hours per week and scaling back salary hikes.
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An attractive compensation policy

Building employees’ commitment involves implementing an attractive, coherent compensation policy,
which Nexans has established in a spirit of transparency and fairness while taking into account the
local conditions at each site.

Manager compensation is made up of a fixed salary plus a variable bonus tied to goals set at the start
of the year; some of these goals are linked to the Group’s financial performance. Sales people are also
eligible for a profit-sharing scheme and a bonus tied to their entity’s results.

Almost all of Nexans’ French subsidiaries have set up employee profit-sharing plans, and many of its
international subsidiaries have similar programs depending on the regulations in effect in each country.
Finally, Nexans offered stock options to certain managers who are not on the Executive Committee,
and in 2006 introduced a new, worldwide employee share ownership plan.

Total employees

2006 2005 2004 @

21,150 19,584 19,850

(1) Including Olex, consolidated at December 31, 2006
2) After integration in the perimeter of consolidation of Autoelectric’ subsidiaries (Germany) in
application of IAS 27

Number of new hires

2006 2005 2004

3,090 2,300 1,350

Workface composition in 2006 (titre)
- Men: 74.7%
- Women: 25.3%

Employee age pyramid
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213,656 hours of training in 2006
(internal or external) for 10,142 people trained
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4.0 average absenteeism in 2006
(decreasing 0.6 %) compared to 2005

BOOST OUR EFFICIENCY

Nexans strives to improve the efficiency of its day-to-day operations and share the benefits with its
customers, which are its partners in performance. The Group has become more responsive and more
competitive, with higher-quality products, streamlined logistics, optimized purchasing processes, and
enhanced manufacturing facilities.

Optimized purchasing

Purchases represent more than 80% of Nexans’ sales and a huge opportunity for savings, which it
plans to realize by increasing the percentage of centralized purchases.

The Group’s main purchases are raw materials (e.g., copper, aluminum, and plastics), energy,
components, and transportation services. In addition, Nexans has signed long-term contracts with
leading global copper producers in order to secure its copper supply.

Competitive manufacturing facilities

A lot of Nexans’ plants manufacture products sold around the world. The other sites are located as
close as possible to the markets they serve. The Group is continuously improving its manufacturing
and logistics operations in an effort to control costs and adjust to structural changes in demand. It has
specialized plants in developed countries, and is building capacity in Eastern Europe, North Africa,
Brazil, China, and other Asian countries to meet the booming demand in these markets and serve large,
multinational customers. In Europe, Nexans accelerated its restructuring plan which allowed the
Group to reduce committed capital and to cut fix costs. The full impact of these measures should be
seen in 2008. At the same time, Nexans stepped-up its investment spending. Around 300 million euros
will be invested at its plants in 2006 and 2007 (excluding acquisitions), in capacity increases and in
productivity improvements.

Better operating performance

Nexans has undertaken continuous improvement programs in all its operations — manufacturing with
Program+, logistics with ASAP (recently completed by a new program: Service+), and sales with
Sales+.

The main goal of Program+ is to lower costs while increasing customer satisfaction, which requires a
substantial personal effort on the part of Nexans employees. Company databases, communication
networks, and seminars will enhance the sharing of best practices and innovations in key areas.
Guidelines will soon be compiled so that each plant can perform a self-evaluation and prioritize its
focus areas for improvement.

In 2006, plant managers from 23 countries met for two days in a conference aimed at sharing ideas for
a model plant. The managers learned about new process optimization applications — including a
modeling application developed by Nexans R&D to improve machine operations — designed to help
plant managers meet their manufacturing challenges.

Sell more, serve better

At sites all over the world, Nexans has made its processes more reliable, become more flexible, and
invested in systems that enable more efficient inventory management, lower working capital
requirements, and better customer service. Nexans’ sales force benefits from an array of methods for
improving sales efficiency and boosting performance, taken from best practices within the Group and
other companies and implemented primarily through the Sales+ program and applications. The Group
also appointed country Sales Developers to help the sales force seize opportunities in priority markets
more quickly and as often as they arise.

In order to provide the best service possible, from order processing to customer delivery, Nexans has
appointed Supply Chain Managers who coordinate production schedules, procurement, inventory
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management, and shipping. They aim to help build customer loyalty by ensuring customers receive
exactly what they want on the promised delivery date, a statistic measured through the On Time In
Full (OTIF) performance indicator. Changes in this indicator along with customer complaints (for
whatever reason) are the first things studied by Nexans’ committees responsible for improving
customer satisfaction.

Nexans has also appointed Key Account Managers in an effort to simplify and strengthen its
relationships with its largest customers, whose needs are often diverse and span several countries.
These Key Account Managers offer global solutions and coordinate the operations of sales teams and
technical staff.

PROTECT THE ENVIRONMENT®?

Nexans has stepped-up its efforts to preserve the environment, control its consumption of energy,
water and materials, and facilitate product recycling. The Group works alongside its customers to
provide solutions that enhance the safety of both people and their property, respect the landscape and
marine life, and encourage the use of clean and renewable energy.

Optimized product design and manufacturing processes

Nexans develops products to meet customers’ needs with a minimal impact on the environment over
the entire product cycle, and to facilitate disposal when materials have reached the end of their useful
lives. This includes eliminating lead stabilizers in PVC sheaths, halogens, and solvents, selecting non-
polluting materials that are more easily re